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XCERPTS from the notebook | 


of a column conductor, who| 4 


certainly is earning his keep as a 
previewer right now, show excep- 
tional activity in Paul Pry circles 
this week. First came the meet- 
ing of Hudson’s army of dis- 
tributors and dealers for a peek 
at the new stuff, and followed 
something decidedly unusual —a 
preview at Dearborn of the 1934 
Ford, which brought together the 
largest turnout of newspaper men 
from all points of the compass | 
that I have seen in lo, these many | 
years. 

* 4 * 

OF COURSE, Bill James used | 
red sealing wax to stop us Paul | 
Prys talking about the new 
models which were shown to the 
visitors, but I got the go-ahead 
as a dramatic critic for the pur- 
pose of reviewing the movie film 
which has been prepared for the 
edification of distributors, deal- 
ers and salesmen. “Gangway, 
200,000, 1934” it’s entitled and the 
man who did the filming of the 
story was Norm Wilding of De- 
troit. Bill James was stage di- 
rector and I understand, Max 
Wiseman did most of the work | 
on the script. 

I’ve seen many, many com- ' 
mercial films, but in my opinion 
“Gangway” is one of the clever- 
est these old eyes of mine have 
lamped. It’s unique from start 
to finish, opening with a scene in 
the directors’ room, with Roy 
Chapin, Chester Abbott, Bill 
Tracy, A. E. Barit, Stuart Baits, 
Frank Spring and Bill James 
sitting around the table in all 
their brass-hatted splendor. 
They’re supposed to be talking 
directly to the dealers out in 
front and they carry out this il- 
lusion to perfection, each getting | 
his turn to tell the part he has 
played in the production of the 
new line. 

” * - 

INTERWOVEN in all this there 
is a dealer story, which brings | 
out what can be done by progres- | 
-sive business methods and with 
such cars as the Hudson and 
Terraplane to sell. Henry Har- 
per (he’s the dealer) has been in | 
business for 15 years in a small | 
town—an old stick-in-the-mud-- | 
and he hates to take a chance. | 
Along come Bob Williams, who | 
formerly sold used cars for Har- 
per, but who has been on his own 
long enough to accumulate a 
small bank roll. He wants to 
buy into the Harper business and 
he succeeds. He shocks the old 
man the way he spends money 
dolling up the store and then 
comes a lucky break when Har- 
per sprains an ankle and is laid 
up for four weeks, just as the 
new Terraplanes are coming out. 

While he is away Williams has 
a free rein, puts on more sales- 
men, advertises and all that and 
when Harper comes back the 
Harper-Williams-Hudson Co., is 
an unquestioned success. And, 


(Continued on Page 14) 


| wheels, the fundamental change 


|cerning the car 


DETROIT, SATURDAY, DECEMBER 9, 1933 


Ford Announces Improved V-8 for 1934 
Backed by Heavy Advertising Campaign 


New Buick Due 1 


Shortly; First 
To Show Knees | 


Flint, Dec. 8.--The Buick Motor 
Co. has swung into full production 
of the 1934 models and the new 
cars will be 
made available 
to the public 
about the mid- 
dle of December, 
Harlow H. Cur- 
tice, president 
and general 
manager, an- 
nounced today. 
The announce- 
ment was of un- 
usual interest 
because the ap- 
pearance of the 
Buicks with “knee-action” 





H. H. Curtice 


new 


in front wheel springing that 
will be one of the outstanding 
features of the 1934 General Mo- 
tors cars. 

Mr. Curtice declared that the 
1934 Buicks will embody several 
other new features that will add | 
greatly to the pleasure and 
comfort of motoring. He empha- 
sized, however, that the engineers 
have adhered strictly to Buick 
traditions of dependability, safety 
and long life in the design and 
proving of the innovations. 


‘New Nash Cars 


Will Be Seen 
AtN. Y. Show 


Kenosha, Dec. 8.—Definite as- 
surance that the new car with 
which Nash will invade the low- 
priced automobile field will be 
ready for exhibition at the New 
York automobile show Jan. 6 was 
given by C. W. Nash, chairman 
of the board of the Nash Motors 
Co. here today in a statement 
accompanying an announcement 
of the appointment of J. Walter | 
Thompson Co. to handle all ad- | 
vertising for the car. 

The statement, however, con- 
tained few additional details con- 
itself, officials 
maintaining the same guard con- | 


cerning these which has existed 
since work started almost six 
months ago. Neither the exact 
price nor the name has been de- | 
termined, the statement said, al- 
though some name other than 
Nash will be chosen. 

“We cannot fix a price on our | 
new car until the last bolt has 


(Continued on Page 8) 





G.M. New Models 
To Be Seen at 
Charity Ball 


New York, Dec. 8.— The : 





public showing of General Motors 
1934 cars will be made at the Pea- 
cock Motor Show ball, held for the 
benefit of the Tuberculosis com- 
mittee of the New York Ass’n for 
Improving the Condition of the 


(Continued on Page 6) 





Henry and Edsel Ford, father and son, introduce the newest mem- 


ber of the Ford family to 150 newspapermen at Ford Airport. 


The 


Highest November Record 
Since 1930 Made by G.M., 
With 35,417 Sales Total 





New York, Dec. 8.-- General Mo- 
tors’ sales to consumers in the| 
United States during November | 
were the highest for that month 
since 1930, when the peak for the 
five-year period occurred, and 
were almost three times the num- 
ber sold in November last year. | 
The figure for November this year 
was placed at 35,417 units, against | 
12,780 units in November a year 
ago. 

As had been expected, the No- 
vember sales fell off seasonally 
from the level reached in October 


this year, when sales of General 
Motors units to consumers in this 
country totaled 63,518 units. 
Sales to dealers in the United 
States showed a sharp decline 


| during the month, with only 3,483 


units leaving the factories. This 
figure exceeded the mark of 2,405 
units sold to dealers in November 
last year but was a sharp curtail- 
ment from the October figure of 
41,982. As the result, however, 
various car divisions which are 
now going into production on the 
(Continued on PugeQ) 


Trucking oa Withdraws 


From National Conference 





By WILLIAM ULLMAN 


Washington, Dec. 8.—Announcement of its “perma- 
nent” withdrawal as participants in the deliberations of 
the National Transportation Conference was made here 


last night by the American 
formal statement. 


Trucking Associations in a 


The reason given was that the representatives com- 
prising the conference, said to be chiefly those of the 


railroads, “were deliberately flaunting the National Re- 
covery Act in their recommenda-—[}——— — 


tions and failing to consider the | 
activities of the trucking organ- 
ization in formulating a code.” 
Representatives of the trucking 
organization had participated in 
the six meetings held by the con- 
ference. The open break came, 
according to the statement, when | 


the trucking representatives sug- 
gested that the code of their in- 
dustry be taken into considera- 
tion in the conference’s recom- 
mendations for federal legislation 
affecting highway transportation. 


(Continued on Page 15) 
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Urges Dealers 
‘Pitch In’ To 
Aid President 


Detroit, Dec. 8.—In connection 
with the announcement of a new 
line of V-8 Fords for 1934 which 
will make their bow to the public 

| tomorrow at prices ranging $5 to 
$35 above the current model, 
Henry Ford, founder of the Ford 
Motor Co., issued a nationwide plea 
to his 7,000 dealers to “pitch in” 
the fight to help pull the country 
| out of depression. Mr. Ford’s talk 
| was made over a nationwide telc- 
| phone hook-up to branch dealer 
| meetings in 41 cities. Edsel Ford, 
| president of the Ford Motor Co., 












Ford Announces 
New V-8 Prices 
Prices of the new Ford V-8 | 


















are announced as follows: 
Tudor Sedan . . $535 
ae .. 515 
a ee . 585 
DeLuxe Tudor 575 
DeLuxe Fordor 625 
DeLuxe Coupe 
(5 window) . 555} 
DeLuxe Coupe \ 
(3 window) . 555 | 
DeLuxe Roadster . 525 | 
DeLuxe Phaeton . 550 
Cabriolet . 590 | 
Victoria ...... . 610 


$10 to $20 lower than the 


Commercial car prices are | 
current models. 









| announced that it would back its 
dealers by “pitching in” with one 
of the most ambitious advertising 
campaigns the company has yet 
| attempted. 

The new V-8 models which will 
go on public display tomorrow 
were shown to 150 newspapermen 
gathered from all sections of the 


(Continued on Page 12) 


5.000 Present 
At G.M. Rally 
In New York 


New York, Dec. 8.—-Five thou- 
sand employes of General Motors 
Corp., General Motors divisions, 
and dealers and members of their 
families attended a special meet- 
ing at Mecca Temple ballroom 
last night as a part of the ob- 
servance of General Motors’ silver 
anniversary. It was said to be 
the largest General Motors gath- 
ering ever held in New York and 
the first time that the entire 
General Motors group in this 
region had been brought together. 

The program included a Movie- 
tone address by Alfred P. Sloan 
jr., president, and six sound- 
motion pictures showing the pres- 
ent development of the automo- 
bile industry. The entertainment 
program included music by Harry 
Meyers’s orchestra. 

Ray Fox, manager of the New 
York branch of the General Mo- 
tors Acceptance Corp., was -in 
charge of the meeting, and acted 
as chairman. 
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N.A.C.C. Rep 


As November Production 
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orts 47,052 


New York, Dec. 8.— November 
production of members of the Na- 
tional Automobile Chamber of 
Commerce was placed at 47,052 
cars and trucks in a preliminary 
estimate released today. 

This output represented an in- 
crease of 46 per cent over the 
production for the same group of 
manufacturers for November of 
last year and a decrease of 53 
per cent under their output for 
October of this year. 

Eleven months production was 
estimated at 1,451,363 units, an 


Buick Summons F told Men 
To Factory for Preview 


Flint, Dec. 8.—-Two hundred field 
representatives of the Buick Motor 
Co. and their staffs from regions 


and zones will spend two days in} 
the first factory pre-view of the} 


1934 cars, Dec. 11 and 12. 

Monday will be devoted to a 
visit to the General Motors prov- 
ing ground at Milford, where the 
Buick men will be given demon- 


strations of the new cars and an'! 


opportunity to ride in them. Talks 
will be made by H. H. Curtice, 
president of Buick, W. F. Huf- 


Dodge Sales 


increase of 63 per cent over last 


year. 
The estimate, which is 
upon reports of factory 
ments, 


based 
ship- 


try except Ford. 
The report is summarized 
the following table: 


November, 1933 
October, 1933 
November, 1932 . 

11 Months, 1933 ... 
11 Months, 1932 


in 
47,052 
101,082 
32,289 


893,095 





stader, general sales manager, F. 
| A. Bower, chief engineer, and 
| others. 

Tuesday the convention will ad- 
journ to the Book-Cadillac, De- 
| troit, where the visitors will hear 
in detail the sales, advertising, 
| service and management plans for 
| 1934. Presentations of these will 
| be dramatized in stage produc- 

tions and in motion pictures. 

Following the Detroit meeting, 
similar gatherings will be held in 
other cities located in Buick zones. 


Continue 


To Make Weekly Gains 


Detroit, Dec. 8. 
general sales manager of Dodge 
Bros. Corp., reports that the week 
ended Dec. 2 showed a sharp in- 
crease in passenger car and truck 
deliveries by Dodge dealers. It 
was the thirty-third consecutive 
week to show an increase. 

Deliveries totaled 3,873 passen- 
ger cars and trucks, as against 
3,693 vehicles uuring the pre- 
ceeding week. Of the total, 1,690 
were Dodge passenger cars, 13.8 
per cent increase over the pre- 
ceding week. Deliveries of Dodge! 


A. vanDerZee, | trucks 


were 926, as against 910 
the week before. 


covers the operations of | 
all major producers in the indus- | 


Average—21 Years, 9 Months 


VETERANS OF HUDSON AT CONVENTION 


More than 260 years of association with the Hudson Motor Car Co. 
is represented in this group. At the Hudson company’s silver anni- 
versary convention this week, 11 of the 13 distributors who have 
| been associated with Hudson for 20 years or more were present, 
They got together for a photograph with Roy D. Chapin, president 
of the company, and the veteran of them all. Mr. Chapin was one 
of the founders of the company. In the photograph (from left to 
right) are: Front row—A. E. Kirk, Hutchinson, Kan.; Tom Botterill, 
| Denver; E. V. Stratton, Albany; Roy D. Chapin; Fred Ordway, 
Boston; J. E. Gomery, Philadelphia. Rear row—Frank Botterill, 
| Salt Lake City; Julian A. Peverill, Des Moines; E. M. Alling, Roch- 
ester, N. ¥.; C. E. Wright, Norfolk, Va.; John S. Harrington, 
Springfield, Mass., and Hal Brace, Kansas City. 


| 





Continued Pace at Hudson 


Assured by Heavy Orders 


Detroit, Dec. 8.—Heavy orders: for the coming months, but it 


placed by Terraplane and Hudson 





; : ; | distributors assembled in Detroit 
i be year’s deliveries for Dodge | for a three-day sales convention 
2re , » ‘ 9 . « 
pet ary Rig gros ge mmf have assured a completion of the 
. 1932— a ies, tech . onaen pode | schedule laid down for the factory 
— ; ae = ocse | throughout the remaining Winter 
passenger cars, 70,755 Plymouths, | months, declares Chester G. Ab- 
and 24,564 Dodge trucks—making bott, general sales manager of the 
178,640 in all. 


November deliveries by Dodge|a prosperous Winter and Spring 
dealers totaled 16,912 vehicles -| Season ahead. 


| Hudson Motor Car Co., who sees | 


also means an immediate expan- 
sion of our selling organization | 
throughout the country. 


More Salesmen Needed 
“On pledges already given us, 
at least 2,500 more salesmen will 
be added to the staffs of our dis- 
tributors and dealers in the com- 
ing six weeks. 


“Although prices on the new 


7,022 Dodge passenger cars, 6,011 | 
Plymouths, and 3,879 Dodge 
trucks. 


| 


Staic Officials Attend — 


N. Y. Ford 


New York, Dec. 8.—Officials of 
two states were guests of the 
Ford Motor Co. at a special pre- 
view of the Ford Exposition of 
Progress, today. The formal 
opening will be held tomorrow for 
the public at Commerce Hall, 
Port Authority Building. Mayor 
O’Brien and Mayor-elect La- 
Guardia will assist in the opening 
ceremonies. 

The exposition, hailed as the 
largest indoor show ever put on 
in New York, occupies six acres 
of floor space and is in effect, 
the story of the Ford Motor Co. 
and of the progress of the auto- 
motive industry over the past 30 
years. More than 150 industries 
have lent their co-operation in 
staging the exposition 

So important and so interesting 
is this exposition that many rail- 
roads are running special excur- 
sions to New York for the expo- 
sition, from points as far distant 
as New England on the north and 
Pennsylvania on the west. Up- 
wards of several million persons 
are expected to attend, and elabo- 
rate arrangements have been 
made to care for this huge throng. 


The elaborate preview was at- 
tended by close to one thousand 
persons, including high officials 
of the city and state, officials of 

e state of New Jersey, delega- 
es from outstanding civic and 
trade bodies, and many prominent 
inventors and scientists. 

More than 175 industrial com- 
panies have joined Ford in the In- 
dustrial Exposition. 

Among the companies repre- 


Show Preview 


sented are: Aluminum Co. of 

America, Briggs Manufacturing | 
Co., Bethlehem Steel Co., Carbor- 

undum Co., Champion Spark Plug 

Co., General Electric Co., Pitts- | 
burgh Plate Glass Co., Waltham 

Watch Co., Standard Oil Co. of 
New Jersey and the E. I. Dupont | 
De Nemours & Co. Others are} 
Edward G. Budd Manufacturing 

Co., Commercial Solvents Corp., 

Continental Motors Corp., East- 
man Kodak Stores, Inc., Firestone 
Tire and Rubber Co., Goodrich 

Rubber Co., Goodyear Tire and 
Rubber Co.,Stewart-Warner 
Corp., Timken Roller Bearing Co., 
United States Rubber Co., U.S.L 

Battery Corp., Union Carbide Co., 
Westinghouse Lamp Co., Celotex 
Co., United States Industrial 
Chemical Co. and Continental Can 
Co. 

The new Ford V-8 model will be 
placed on exhibition here for the 
first time tomorrow. 

The principal show places here 
are the Ford exposition and the 
company’s showrooms at 1710 
Broadway. Ford dealers in this 
territory also will have models on 
display, more than 7,000 models 
having been distributed. 


| cars,” 


cars are not available for an- |! 
nouncement at this time, we have 
assured our selling force that the | 
new cars will cover the highly | 
competitive fields, with represen- | 
tation in the lowest priced group 
and from there up to the medium | 
priced field in which Hudson cars | 
have held such a prominent posi- | 
tion for many years. 


“At the private pre-view of our 
1934 models, now being held with 
our distributors, orders taken 
during the “rst two days have 
more than justified the expecta- 
tions we have had for an en-) 
thusiastic reception of our new | 
stated Mr. Abbott. “Not 
only will the acceptance in full of 
our projected schedule mean a 
greatly increased factory activity 

- - - Public Showing in Jwmuary 

“Release of the new ears for 
public showing and anwmounce- | 
ment will not be made until the} 


Pontiac Opens 
New Year with first week of January. However, 
| advance information is to the ef- 
No Overstock | fect that the new models will be 


| larger and roomier cars, and em- 
| body many refinements amd con- 

Pontiac, Dec. 8.— The Pontiac} veniences which reflect a distinct 
Motor Co. sold more than three | advance in the designing of motor 
times as many cars during the last | car bodies. It has beem accur- 
10 days of November as in the | ately stated that the outstanding 
same 10 days of 1932 and entered! performance for which our cars 
December with the lowest dealer | have established a great reputa- 
stock of new cars recorded since | tion among motor car owners will 
1922, according to A. W. L. Gilpin, | continue to be one of the chief | 
vice-president and general sales | 
manager. 

“On December 1, all Pontiac 
dealers in the United States had 
on hand only a few of the current 
model cars,” said Mr. Gilpin. 
“This , of course, renders unneces- | 
sary any year-end ‘clean-up’ and 
places the dealers in the advan- 
tageous position of being able to| ; a . 
concentrate all their selling effort | Chicago, Dec. 8.—Official Cook 
upon the 1934 models the moment | County new car registration fig- 
they are announced.” | ures for November released today 

Pontiac’s retail sales in the first | DY R- L. Polk & Co. show the high- 
11 months of 1933 exceeded the | &St total for any November since 
first 11 months of 1932 by 37,965 1929 with 2675 units as compared 
units with only 928 for the same month 
Ey, | last year. 


Much credit in the trade for this 


characteristics of the new cars.” | 


Automotive Tariff Cut Maw Inesdisie Cas Manlove 

Montreal, Dec. 8.—By order-in- 
council, a tariff rate of interest 
to the automotive industry has| Norwich, Conn., Dec. 7.—-Eighty- 
been reduced. Rates of ten per| one new and used car dealers 
cent in the intermediate and gen-| signed compliance letters of the 
eral classifications for discs used | dealer code at a meeting of New 
in the manufacture of automobile | London County Automobile Deal- 
wheels were established. The Bri-| ers’ Assn. ‘The enrollment was 
tish preferance remains free. 100 per cent. 


Sign Compliance Letters | 


record is given to a concerted 
effort by distributors and dealers 
to push new car purchases in an- 
ticipation of rising prices and 
lower used car allowances under 
NRA provisions. 

The most sensational gain, in 
which a]l makes shared, was 
scored by Dodge with 283 cars this 





Studebaker Has 
Best November 


In Eight Years 


_South Bend, Dec. 8.—Describing 
November domestic business as 
the best for that month in eight 
years, and November export busi- 
ness as the best of any month 
since June, 1929, Paul G. Hoffman, 
president of the Studebaker Sales 
Corp., today predicted that the 
company’s sales for the fourth 
quarter would be three times those 
in the fourth quarter of 1932. 


“In spite of the fact that sales 


| generally drop off in November as 


compared with October, we 
shipped 8,105 units during the 


month just ended as against 6,342 
| in October,” Mr. Hoffman said. 
| “This represents a gain of 278 


per cent. 
“Although our plants are now 


closed for a brief inventory period, 


they have been working at top 
speed on day and night shifts 
since late September and will go 
back on this same schedule within 
the next few days. 


“Our Canadian and foreign di- 
visions also have been making re- 
markable strides since the intro- 
duction of our new models. The 
Studebaker Corp. of Canada, Ltd., 
at Walkerville, Ont., reports the 
best November business in its en- 
tire 22 years of existence. Sales 
of the Studebaker Pierce-Arrow 


| Export Corp. during November 
' were 480 per cent of November of 


last year; shipments for Novem- 
ber were the largest for any 


{ month since June, 1929. 


“Studebaker’s fourth quarter 
sales will double those for the 
third quarter of this year and will 
triple the sales for the fourth 
quarter of 1932.” 


Chrysler Dealess 
Nov. Sales Total 
Hits 7064 Units 


Detroit, Dee. 8.--Retail deliver- 
ies of Chrysler and Plymouth 


| cars by Chrysler dealers for the 


four weeks’ period ending Dec. 2 
reached a total of 7,064 units, an 
increase of 88.1 per cent over the 
figures for the corresponding 
four weeks’ period of 1932. 
Figures for November are not 
yet available but they undoubted- 
ly will be extraordinary, as the 
week ending Nov. 4 saw the sec- 
ond largest total of the year, 


| being exceeded only by that of 


the week ending July 1, which 
was at the height of the Summer 
selling season and just before a 
national holiday. 

Complete October registration 
figures compiled by R. L. Polk & 
Co. show am inerease of 107.5 per 
cent in the number of Chrysler 
registrations in that month over 
October, 1932. 

Chrysler dealers likewise had a 
part in making possible the fig- 
ures shown for Plymouth regis- 
trations during October; more 
than five and a half times as 
many as were recorded in 


| October, 1932. 


Cook County Nov. Sales 
Best for Month* Since °29 


year as against 19 in November, 
1932. Chevrolet again was first 
with 594, Ford second with 465 and 
Plymouth third with 373, Dodge 
fourth with 283, Pontiac fifth with 
207, Studebaker sixth with 128, 
Chrysler and Buick tied for 
seventh with 89, Oldsmobile ninth 
with 81 and Terraplane tenth with 
75. Although monthly gains over 
1932 have been scored consistently 
in Cook County for some months, 
November was the first in which 
the total approximated the high 
mark of 1929, when November 
registrations were 3,353 new cars, 
or 678 more than last month. 
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Chrysler Sales Bender Named 
High Auto Taxes to Cost States Running Ahead! Vice-President 
z 9 or 
Heavily 1 in 34's First Quarter Se Poet cascanis rae 


At Lycoming Co. 
baie | dealers of 1,174 Chryslers and 





Detroit, Dec. 8.—Figures cover- 


Williamsport, Pa., Dec. 8.— W. 
H. Beal, president of the Lycom- 


6,178 Plymouths, a total of 7,352| ino M turi ivisi 

é Aaa ) ’ g Manufacturing Co., a division 
Period Is Certain to Bring Convincing Proof of| Landis I Is Named __ units. This is almost five times as | of the Cord Cor- 

many as in the corresponding | poration, today 


Motorists’ Inability to Pay When Millions of 
Vehicles Disappear from Service 


period last year, when the figures| announced the 
| Showed 490 Chryslers and 1,111/ appointment of 
Plymouths, or 1,601 units. Chrys-| Frank M 

At Auburn Auto| | ler deliveries are up 140 per cent} Bender as vices 
catiedcad | and Plymouth deliveries 456 per| president and 
Because they | ; ;. | cent. 2ner 1 ane 

convincing demonstration of the| discovered it would cost them | Auburn, Dec. 8.—Arthur Landis, | The total deliveries of Chrysler ion Fee 
disastrous effect of high motor | less in the long run... and not|* Vice-president s tne oon and Plymouth cars by Chrysler ing. Joba & 
vehicle taxes is just around] particularly as a favor to citizens utomobile Co.,! aalers for the week ended No- . ‘ 
: has been elected | Dunbar, former 

deprived vember 18 were 4.4 per cent 


| Operations Head | 


By WILLIAM ULLMAN 
Washington, Dec. 8.—That most | dire contingency. 





Time’s corner. It will come in| who would have been divanh di purchasing 
January when hundreds of thou-| of their cars otherwise . . . the addit ca | greater than for the preceding| agent of the 
sands of cars disappear from} majority of States granted ex- a | week. |company, be- FM. Bender 


pointed vice- 





service, at least temporarily, be- | 


cause their owners find them- 
selves without the resources to 
pay for new license plates. 

There will be no_ sense 
reprisal in the surrender of his 
automobile on the part of the 
individual owner but the demon- 
stration will be none-the-less con- 
vincing because of its involuntary 
character. 

Every year of the last three 
has seen a greater number of cars 
go unregistered during the first 
quarter of the year with esti- 
mates of the total number out 
of service during January, Feb- 
ruary and March of this year 
running as high as 25 per cent. 
It was the seriousness of the con- 
dition early in 1933 that caused 
the States to adopt a variety of 
expedients to remedy the situa- 
tion, not because it adversely af- 
fected the individual car owner 
but because their own revenues 


went into a painful state of de- | 


cline as a result of the disap- 
pearance of sO many cars. 

The States discovered’ very 
quickly that they lose much more 
than the pro rated share of the 
re-registration fee for the first 
quarter. Their losses in gasoline 
tax revenue are far more signi- 
ficant, for when a car is retired 
from service for three months 
its owner escapes the burden of 
an average tax of five and one- 
half cents a gallon on every gal- 
lon of fuel his car would con- 
sume were it continued in use. 
His savings on gasoline taxes are 
larger than those on the regis- 
tration fee and the State has dis- 
covered, to its chagrin, that the 
motorist’s savings are its acute 
loss in this particular field. 

It was this circumstance that, 
early this year, produced a num- 
ber of expedients on the part of 
taxing agencies to prevent 





| agency 





this j 


tensions on the plates of the pre- 
vious year. In some instances, 
the extensions ran as much as 


| six months. 
of | 


Arkansas, seeing the loss of 
gasoline tax revenues on a tre- 
mendous proportion of its cars, 
injected a new consideration into 
the situation. It provided for the 
sale of new 


this drastic device ever appeared 
on the automotive scene. 

Elsewhere, the situation was 
productive of a still more tangible 
benefit to the car owner in the 
form of reduced license fees; the 
displacement in some cases of 
horsepower and weight measures 
by a flat rate system. 

These, however, were expedi- 
ents born of necessity and their 
only tangible contribution to sub- 
stantial relief for an oppressive 
situation was the lesson they 
taught with respect te the burden 
of high taxes. The condition 
demonstrated to thoughtful legis- 
lators that the motorist must be 
pretty close to rockbottom when 
he surrenders his car because he 
lacks the relatively small sum 


necessary: to pay for new license | 


plates. 

The precise extent to which the 
situation will be repeated this 
year is impossible to forecast. 
Conservative appraisal indicates 


that it will be no less wholesale | 
in its effect than was the case | 
| in 


last year. The average citizen 
does not want to give up his car 
for the Winter months but in the 
case of some millions of his ilk, 
it will have to be done again in 
1934. It will be unhappy for the 
motorist and for the _ taxing 
but its long-time effect 
may be wholesome for it does 
teach the lesson that the goose 
which lays the golden eggs can 
be pressed too far. 


Piesal Motors Truck Corp. 
Appoints New Executives 





Pontiac, Dec. 8._-Paul W. Seiler, 
president and general manager of 
the General Motors Truck Corp., 
has announced the appointment of 
G. A. Green as a member of the 
executive staff, W. B. Livingston 
to be assistant to the president, 
H. J. Crichton supervisor of pur- 
chases, C. O. Ball, chief engineer, 
W. D. Reese assistant chief en- 
gineer, W. E. Moody assistant fac- 
tory manager, and H. J. Haver- 
male chief inspector. 

Mr. Seiler said that the appoint- 
ment of Mr. Green, who for a 
: number of years has been in 
charge of operations, had been 
made in view of the constantly in- 
creasing complexity of the trans- 
portation industry, and that it 
greatly enlarges the scope of Mr. 
Green’s activities, freeing him 
from detailed responsibilities in 
order that he may devote more 
time to field research and study 
in connection with the design, 
manufacture, and operation of 
commercial vehicles. 

Mr. Green, with Mr. Seiler and 
I. B. Babcock, executive vice- 


president and treasurer, will now | 
share the responsibility for estab- | 
lishing and maintaining policies | 
and procedures affecting the vari- | 
ous divisions of the corporation.|George Merkle and Harry De/| absorbers, and steering 


“We are laying great emphasis | 


on the necessity of executives, be- 
ing sufficiently relieved of exact- 
ing detail that they may be able 
to spend a large part of their time 
actually in the field where con- 
tacts may be established with op- 
erators, and their problems 
timately studied,” said Mr. Seiler. 
“We are convinced that in the not 
distant future there will be many 
new developments and changes in 
automotive design—-particularly in 
the heavy duty field—-and that 
now more than ever it is necessary 
to watch the trends and be in a 
position to meet the requirements 
of the operator.” 


Milwaukee Auto Show 


To be Held Jan. 13-20 


Milwaukee, Dec. 8..-The annual 
automobile show sponsored by the 
Milwaukee Automotive Trades, 
Inc. will be held in the Milwaukee 
Auditorium Jan. 13 to 20. The 
exposition will include a showing 


of trucks, and motorcycles. Mem- | 


bers of the show committee are 
Frank J. Edwards, chairman; 


show manager; 
son, Leslie D. Frint, Leslie Bailey, 


Boer, directors. 


license plates on a} 
time payment basis, the first time | 


}11 months’ 





| has become general 


in- | 





| sections of the axle. 
Palmer E. Hanson, secretary and | mounted on roller bearings. 
Rudolph Hokan- 


president in 
charge of oper- 
ations in the 
Connersville 
and Auburn 
plants of the 





by W. 


Arthur Landis 


G.M. Overseas 
Sales Hold Up; 
Gain i is 54 Pet. 


New York, “Des. 8. 
car and truck sales of General 
Motors 
indicate a continuance of the vig- 
orous upward trend which has 
been in evidence since the early 
part of the year. With minor 
exceptions, reports from the over- 
seas markets, embracing 104 
countries outside of the United 
States and Canada, reflect sub- 


| stantial gains in sales of General 


Motors American-made products, 
as well as the corporation’s Opel 
product manufactured in Ger- 
many, and the Vauxhall product 
manufactured in England. 

General Motors sales overseas 
November, from all sources, 
totaled 10,280 units, an 


1932; 70 per cent over November, 
1931; and 24 per cent over No- 
vember, 1930. 


Sales for the first 11 months | 
of 1933, despite the low volume | 


in the early months of the year, 
were 54 per cent higher than 
the volume in the corresponding 
period of 1932, and 


| more than 50 per cent higher 
than the sales for the entire 
year 1932. 


Gilbert Appointed 
Springfield, Mass., Dec. 7. 
E. C. Gilbert, former general man- 
ager of the Chapman Valve Co 
manager of 
the Perkins Machine and Gear Co. 


It Satin Guus the Bumps 


company, it was | 
announced here | 
H. Beal, | 

president of | 
Auburn. Mr. Landis has been with 
the Auburn organization for many | 
| years. 


Overseas | 


Corp. during November | 


| Arthur Durant, 


increase | 
of 90 per cent over November, | 


Dr. | 


‘More Tax Means 


No More Service | 


Truro, N. 
tax on ae 


, Dec. 8..-Additional 
‘true ks would cause 


the abandonment of routes in cer- | 


tain regions of the province, leav- 
ing these areas without transpor- 
tation service of any kind, mem- 


| bers of the Royal Commission on 
Transportation were told at a tax | 
| hearing held here. 


The truck was described as 
ssential to lumbering and dairy- 
ing industries by Rufus E. Dickie, 
| of Stewiake, president of the Ca- 
nadian Lumber Co., and R. B. 
McLennan, president of Brookfield 
Creamery. Further taxing of 
buses would mean elimination of 
service to districts otherwise with- 
out means of transportation, 
bus line operator, 
told the board. 


Trew Made President 


Of Washington Assn. 


Washington, Dee. 8. 
ington Automotive 


dent, L. S. Jullien 
J. M. Sanders secretary, and Fred 


| L. Haller, Stanley H. Horner, and 


L. C. Carl directors. 

The 1934 automobile show will 
be held at the Washington Audi- 
torium Jan. 27 to Feb. 3. De- 
tails are in the charge of Rich- 
ard J. Murphy. 





The Wash- 
Trade Assn. 
elected Joseph B. Trew president, 
C. H. Warrington vice-president, 
Osear Coolican second vice-presi- 
treasurer, 





comes assistant 


| general manager, according to the 


statement issued by Mr. Beal. 
Lycoming builds engines for auto- 
mobiles, commercial cars and air- 
craft, also for marine and indus- 
trial uses and the Smith control- 
able-pitch propeller for aircraft. 


Increased Prices 


Of Tobacco Help 
Used Car Market 


Richmond, Dec. 8 (UTPS).— 
Automobile dealers in Richmond 
and Norfolk are reaping a harvest 
from the better tobacco prices 
given the tobacco growers of 
North Carolina, it has been 
learned here. 


It seems that Uncle Sam’s efforts 
to help the hard-pressed tobacco 
raiser by getting him a better 
price for his tobacco has almost 
wiped out the supply of second- 
hand automobiles of the Richmond 
and Norfolk markets. 


North Carolina automobile deal- 
ers have exhausted their own sup- 
ply of second-hand cars and for 
the last two or three weeks have 
been buying them in Norfolk and 
Richmond and re-selling them to 
the tenant tobacco farmers of the 
Carolinas. 


Richmond’s supply of second- 
hand cars has been reduced by 
75 per cent and Norfolk’s supply 
wiped out by the demands of the 
Carolina dealers, according to one 





| of Ric hmond’ s leading dealers. 





Apology for Code Prices 
Criticised by Penn. Assn. 


Harrisburg, Dec. 8. Retail auto- 
mobile salesmen throughout Penn- 
sylvania are censured for assum- 
ing an apologetic manner in quot- 
ing used car allowances from the 

A.D.A. retail code books, in a 
bulletin issued this week by 
Ck aude S. Klugh, 





EXPLAINING HUDSON’S AXLEFLEX 
and Terraplanes, 
| springing will be offered as optional equipmen’. 
As shown, the center section of the axle consists of 


In the 1931 Hudsons 


for it—Axleflex. 


SUS?ENSION 
independent front wheel 
Hudson has a word 


two parallel links, one above the other, pivotally joined to the outer 


to the other wheel, 
parallel linkage. 


The links are drop-forged, with integral yokes 
Either wheel may rise or fall in relation 
but is maintained in its vertical plane by the 
The regular Hudson design of springs, shock- 
are used. The new 


assembly is inter- 


changeable with the standard one-piece axle. 


manager of the} 


Pennsylvania Automotive Ass'n. 

“Must we apologize to be al- 
lowed to make a gross profit on a 
new car sale?” is the terse querry 
sent out by Mr. Klugh. “The most 
serious condition which has come 
to the surface following enact- 
ment on November 30 of the used 
car provisions of the code is this 
attitude dealers and salesmen are 
taking about the uniform price al- 
lowances.” 

Every dealer, regardless of the 
scale of his operations, was urged 
to procure a copy of the used car 
book and to use it in connection 
with every transaction. 

State Organized 

Preparations are being made to 
carry out a full enforcement of 
the code in Pennsylvania, Klugh 
indicated. The scate has been 
divided into six districts and an 
administrator has been installed in 
each. An educational campaign is 
to be carried out under direction 
of the association, and meanwhile 
district administrators will clamp 
down on violators. Districts and 
their administrators are as fol- 
lows: First, H. E. Cardoze jr., 400 
N. Broad St., Philadelphia; Sec- 
ond, E. W. Adair, Hotel Mallow 
Sterling, Scranton; Third, H. N. 
Morgan, 313 Kline Bldg., Harris- 
burg; Fourth, E. L. Shellen- 
berger, 1422 Twenty-second Ave., 
Altoona; Fifth, A. C. Bennett, 124 
S. Highland Ave., Pittsburgh; 
Sixth, C. L. White, 609 Masonic 
Temple, Erie. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 
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Mr. Ford and Prices 


ENRY FORD’S action in announcing an increase 

ranging from $5 to $35 a unit on his new line of V-8 | 
cars for 1934 is in accord with the needs of the industry 
today. There is no gainsaying the fact that Mr. Ford’s 
price policy had been a matter for much speculation in 
the industry ever since the rumors started that his new | 
models would be ready this fall. A cut in prices of Ford | 
models, rather than an increase, would have helped Mr. | 
Ford little and would unquestionably have put an addi- | 
tional strain on his competitors. 

In the face of depression, this industry of ours, as a| 
whole, has cut waste, eliminated unnecessary expense and | 
has presented the American public with automobiles that | 
are selling at prices which represent the greatest dollar | 
value for any product on the market today. As the 
result of paying higher wages and increased prices for 
materials, car prices for 1934 must rise—and they can | 
rise considerably without lifting the automobile out of | 
the “best dollar value” class. 

With Mr. Ford’s individual set-up, it is possible that | 
he could have cut his prices rather than raise them. His 
centralized ownership would have given him the power 
to do this. It is to his credit that he has acquired this 
power, but to his greater credit that he knows how 
to use it. 


No Apologies Needed | 


JX ANOTHER section of this paper appears a story from | 
Pittsburgh relating to a warning issued by C. L. Klugh 
of the Pennsylvania Automotive Assn. against apologies 
some salesmen are making for their inability to allow 
higher prices for used cars under the Retail Automobile 
Dealers’ Code. These apologies are unnecessary. 

Under the code the amount that a dealer will be permit- 
ted to allow for a car will be based directly on what the 
public is willing to pay him for it. The prices will be 
arrived at exactly in the same way as prices are deter- 
mined on the stock exchange. Salesmen should impress 
upon their prospects that the allowance offered is fair 
to the prospect, fair to the dealer, fair to the dealer’s 
competitor, and fair to other buyers. No apologies are 
needed! ee 


Colorado’s governor, faced with the necessity of raising 
money to care for the unemployed, thought a long time 
and suggested that a special tax of five dollars apiece be 
imposed on the drivers of automobiles. As an alternative 
revenue measure, he proposes a tax on luxuries. The 
mystery is, why doesn’t he try both? The five-dollar extra 
tax on a driver’s license would make an automobile a 
luxury, and therefore subject to the luxury tax also. | 

* * * 


General Motors reports its dealer stocks the lowest in | 
the history of the Corporation. When one considers that | 
the Corporation is now celebrating its 25th anniversary | 
the present condition of stock is a real record. With | 


word for it.” 





shelves empty and buyers clamoring to buy, 1934 should | 
be a good year. te 


| 


In answer to many inquiries, may we say that “Knee 
Action Wheels” do not mean that you can now kick a 
pedestrian, after running over him, without getting out 
of your car. 


FREE 
AIR 


By Cliff Knoble 


SEEMS TO ME that blue has 


been an appropriate color for the 
eagle plenty long enough. 


* * * 


AUTOMOBILE SHOWS are to 
display ACTION exhibits this 
year. Nothing is said about 
whether the privilege applies to 
salesmanship or not, but there is 
such a thing as expecting too durn 


much. 
4: * * 


DAFFY DEFINITIONS 


Clutch—A creditor’s favorite 

hold. 
* % . 

AUTOMOBILE DEALERS have 

the finest windows of any mer- 

chants in the world—and make 

the least effective use of them. 

Like a pretty dumbbell, they dis- 

play a fine front with nothing 


in it. 
* * & 


AN OPTIMIST is a fellow who 
believes that repeal may eventu- 
ally enable the government to 
reduce motoring taxes. Or may- 
be he’s just a plain D— F—., 

* * * | 

THE TEMPER of the motoring | 

public toward our tax-mad legis- 

lators can be gauged by how long | 

an American League baseball club 
calls its team the “Senators.” 





* * tf 
Dumbbell Ditties 


looked so old and worn and 
poor, 

I didn’t 

cone 
To buy a car as good as mine. 
I didn’t think! I'm too d— 
dumb. 
* f * 

WE KNOW A DEALER whose 
idea of a smart mechanic is one} 
who can piddle around at a ten- 
cent job long enough to justify a 
two-dollar charge. 


He 


think he could have 


* # 4 


THINGS NEVER SEEN in an 
automobile ad.—“Everyone has his 
ewn opinion about what con- 
stitutes good looks. But don’t use 
your own judgment. Take our 


* % 


WHY IS IT that when an effi- 
ciency expert wants to tell a man 
how to run his business, he al- 
ways picks on one who already 
knew enough about running it to 
accumulate the money to pay the 
efficiency expert’s fee? 


* * * 


IF THE SPEED of a new car 
could be demonstrated on a phon- 
ograph, it would always be a 
record, 





* * * 


The enterprising dealer 

Is the fellow who has found 
That he lives in the center 

Of his own proving ground; 
And he’s learned that, in order 

To attract the public’s trade, 
He has got to prove his mettle, 


Or he’ll never make the grade. 


* * * 


THANK HEAVENS that I am 
not compelled to attempt the pro- 
nunciation of Houdaille. 


* = * 





DEAR C. K. I am enclos- 
ing a picture of a good buy 
I got from a used car 
‘bootlegger.’ Doesn’t look 
like a used job, does it? 
Signed, Looney Lem. 


DEAR LOONEY: You're 
right, it doesn’t look like a 
used car. In fact, I thought 
you made it yourself. 

* 7 - 





I CAN’T REMEMBER where 
it was that I first heard it, but 
some one has noted that these new 
model cars will probably be down 
on their knees praying for a red 
light to change. 


QUappiposés 
SUSPENSION 





In This 


Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. 


Readers 


are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Nash 


I think the anniversary num- | 
| ber of Automotive Daily News is 
|a “peach.” 


Incidentally, Bob Elliott, of our 
organization has an original print 
on the wall of his office of the 
picture shown on page two of 


| section three of the anniversary 


issue and if you have any diffi- 
culty in determining who the un- 
identified persons in the picture 
are I am sure we can arrange to 
furnish their names. 


You have certainly done your- | 


self proud since taking over the 
publishing of Automotive Daily 
News and I want to extend my 
sincere congratulations to you.— 
Cc. H. Bliss, 
director of sales, the Nash Motors 
Co., Kenosha, Wis. 


| Studebaker 


I want to take this opportunity 
to extend my heartiest congratu- 
lations to Automotive Daily News 


for the very excellent edition pub- | 


lished for Nov. 29 on the event 
of General Motors’ silver anniver- 
sary. This issue contains a lot 
of very interesting reading matter. 
George D. Keller, general sales 
manager, Studebaker Sales Corp. 
of America, South Bend, Ind. 


Goodyear 

May I extend my very hearty 
congratulations on your silver an- 
niversary edition. I have looked 
it over with a great deal of in- 
terest and shall file it perman- 
ently. It certainly was a splendid 
job from an editorial viewpoint.— 
L. E. Judd, director-advertising 
and public relations, Goodyear 
Tire & Rubber Co., Akron, Ohio. 


Detroit 

You certainly are entitled to 
congratulations on the General 
Motors anniversary number of the 
Automotive Daily news. 


Not only does this reflect credit 
on your publication and General 
Motors but on the City of Detroit 
as the home of your enterprising 
newspaper.—J. Lee Barrett, ex- 
ecutive vice-president, Detroit 
Convention and Tourist Bureau, 


| Detroit. 


vice-president and 


| page 32, section four. 





Classic 


May I 
friends 


join with your many 
in congratulating you 


|; upon the perfectly slick job you 


did on the General Motors edi- 
tion. 

It’s a classic that, as far as I 
know, has never before been 
duplicated in the automobile in- 
dustry.—Harry Bercovich Jr., J. 
Stirling Getchell, Inc., Detroit. 


Garlock 


For the past three days I have 
been going back and _ forth 
through your silver anniversary 
number and at each succeeding 
trip I discover something that 
brings up fond recollections. Wr 
didn’t somebody get out so’ 
thing like this before? 


To me perhaps the furt) 


| back distinct recollection of 


great industry was started by 
cut of the old Buick roadster 
Then ti 
ing to page 32, section threé 


(Continued on Page 15) 


-—2 word il 
“edgewise’ 


By the Publisher 


“Please cancel our subsci 
tion to Automotive Daily Ne 
When the issue was accep 
it was my understanding, ¢ 
guaranteed by your salesm 
that it would be exclusiv 
Ford news and up to this time 
we have seen nothing but Gen- 
eral Motors news; therefore 
cancel subscription immedi- 
ately. Very truly yours, C. A. 
Meyers Co., by C. A. Meyers, 
Massillon, Ohio.” 


For once we are happy that in 
the very natural course of events 
it is impossible for any publisher 
to cancel a subscription immedi- 
ately, because the envelopes in 
which A. D. N. is mailed to reg- 
ular subscribers are already im- 
printed in the mail-room for this 
issue. So Mr. Meyers will receive 
this issue in which we hope he 
will receive the most important 
news which has emanated from 


(Continued on Page 14) 
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A NEW KINO OF CAR. THAT LITERALLY 


DeSoto will soon introduce 
a new Motor Car in which 
Every Trace of the “Horse- 
and-Buggy” Tradition has 


been Eliminated 


eee ...areally modern automobile... one that 
is certain to be the most talked-about car of 
1934. Because it will put a premium on the De Soto 
franchise, read these advance details that every 
dealer will soon be discussing. 


The Horse-and-Wagon Tradition 
The shape of the typical closed car has remained 
practically the same for 20 years! How did it get that 
shape? Compare it to its predecessor, the horse and 
wagon, and the answer is obvious. 


We Live in a Different World 
It’s a fast-moving age . . . an aero-dynamic age! We 
admire the beauty of the latest ships... planes. . . 
trains. They’re faster . . . safer . .. more comfortable. 
It’s time for a real aero-dynamic car! 


A Truly Streamlined Car 
You have seen the beginning of streamlining . . . slop- 
ing radiators and windshields, rounded sterns. These 
are external details. The AIRFLOW De Soto will be 
a truly streamlined automobile, built in accordance 
with aero-dynamic principles. 


Bumping and Bouncing Ended 
An airplane is exciting to look at, but the rea/ thrill 
comes when you fly. 


So it is with the AIRFLOW DeSoto. Its daring 
appearance is only a foretaste of the sensation you 
will get when you ride in it! 

So long as a motor car follows the milk-wagon 
tradition, riding comfort will be limited. Springs and 
shock-absorbers simply modify a basic fault. They 
may lessen the bumps and shocks. They cannot 
eliminate them. At one stroke, the AIRFLOW 
De Soto sweeps away that tradition. By an utterly 


new distribution of sprung weight . .. riding comfort 
is revolutionized and keeps pace with modern design. 


How you ride in a Conventional Car 


Notice that the back-seat passengers ride over the 
back axle. No wonder they get bounced about :— 


What happens when you go over a bumpy road in an 
ordinary car? The front wheels go up. If you are in 
the back seat, you go down and bounce up again. 
Then the back wheels hit the bump. You get a double 
bounce. No wonder you get tired out so quickly. 


You’ll never Hit the Roof Again 


All that is changed in the AIRFLOW De Soto(above). 
You ride between the axles . . . the same comfort as 
traveling “amidships” on a liner. 


AIRFLOW Ride sells Everyone 


It’s an utterly new experience that convinces the 
most skeptical buyers and clinches sales. Drive your 


prospects over the ruttiest detour . . . they'll think 
they’re on concrete. Give them pad and pencil. . . 
they can write at 80 m.p.h or read a newspaper! 


It will be the first Floating Ride of their lives. . . 
ride that no competing car can duplicate. 


Built like a Bridge 


Not only does it look better . . . not only does it 
ride better... the AIRFLOW De Soto is buzit better. 
Instead of a separate frame and body, they are one 
safety-steel unit. Trussed like a modern bridge. Greater 
safety . . . squeaks and rattles impossible . . . struc- 
tural vibration ended . . . useless weight eliminated. 


First Appearance at New York Show 


The AIRFLOW DeSoto will be shown publicly for 
the first time at the New York Motor Show on 
January 6th. Get ready now for the car that will 
be Front Page News everywhere .. . that 
will sell itself in one single thrilling ride! 
DeSoto Motor Corporation, Division of 
Chrysler Motors, Detroit, Michigan. 


Wi 00 ove manv 


YZZB THE A/FAOW DESOTO 
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O. K., Aero-Dynamically 


De Soto Reveals Airflow Principles; 
Weight Redistributed, Frames Unified 


De Soto Gives 


Some _ Previews 


HOW THE AIRFLOW GETS ITS NAME 
The arrows show the smooth flow of air around the silhouetted 


De Soto. 


Noise-producing and progress-retarding eddies are lacking, 


and the rear is free of the vacuum that acts as a drag behind bodies 
violating aerodynamic principles. 


BACK SEAT RIDERS GET A BREAK 


By a redistribution of weight, De Soto has removed the rear seat 
from its traditional position right over the rear axle, and moved it 


closer to the middle of the car, where its occupants share the easy- | 


riding advantages formerly enjoyed by the front 
seat passengers exclusively. 


DEEP TRUSS DESIGN ADDS STRENGTH 

A light trussed structure is as strong as a heavy solid beam. Instead | body frames in a single unit. 

of adding the weight of the body to the load on the chassis frame, | Greater safety, the impossibility 

De Soto constructs the chassis and body frame as a single unit, 
making the body add to the strength of the whole. 


New Oil Classifications 


New York, Dec. 8.--Manufac- 
turers’ instruction books for the 
purchasers of many of the 1934 
models of American automobiles 
soon to appear will stress the use 
of crankcase oils classified under 
the new system which recently 
has been made effective through 
the efforts of the lubricants divi- 
sion of the Society of Automotive 
Engineers. 


Some of the automobile manu- 
facturers have gone so far in their 
efforts to help get the new system 
for rating the viscosity of motor 
oils during cold weather estab- 
lished that they have sent special 
instructions to the owners of pres- 
ent and old models of their cars. 
Several of the manufacturers have 
been making intensive efforts to 
get personnel in dealers’ service 
stations thoroughly educated to 
the advantages of the new classi- 
fication system before the 1934 
models appear. 


Under the new system motor 
oils are designated as 10W or 20W 
during the cold months while the 
old designations of SAE 30, SAE 
40 and SAE 50 remain in force 
during the warmer months. The 
new classifications rate 
in accord with their body or 
“heaviness,” at zero temperature. 
The old ratings were based upon 
body at a summer temperature. 


Meanwhile many of the impor- 
tant oil companies in all sections 
of the country have adopted the 
new designations and are instruc- 


ting their filling station men in| 
, the one who sells the most. 


their proper use. 


the oils | 


[* In Car Instruction Books 


o—-——— o~ 


G.M. New Models 
To Be Seen at 
Charity Ball 


Continued from Page 1) 


Poor, at the Waldorf-Astoria, Fri- | 


day evening, Jan. 5, the night be- 


fore the opening of the automo- | 


bile show, according to a state- 


ment by Alfred P. Sloan jr., presi- | 


dent of General Motors Corp. 


General Motors is donating its | 
show space at the Waldorf for this 
the | 
heavier expenses of the ball, in | 
proceeds | 


occasion and is paying all 


order that the entire 


from the sale of tickets will go to | 


the fund of the association. Last 
year General Motors similarly 


sponsored a pre-motor show ball | 
benefit of Judson Health | 


for the 
Center. 

Festivities will begin 
night with a musical revue pre- 


sented on the stage of the grand | 
entertainments | 
and a cabaret show are planned | 
Three or- | 
provide continuous | 


ballroom. Other 
for the smaller rooms. 
chestras will 
music, 


Decorations will reflect the ob- ||| 
servance of General Motors Silver | 


Anniversary. Cars placed at vari- 


ous points of vantage and appro- | 


priately decorated will be used as 


boxes, in which seats will be sold | 


in the usual way. Tickets for the 
ball are being sold by debutantes 


and General Motors has donated a | 


new 1934 Chevrolet to be given to 


at mid- 


By JOHN M. BONBRIGHT 

Detroit, Dec. 8.—Significant de- 
tails revealing the general princi- 
| ples of the 1934 “Airflow” De Soto, 
to be introduced Jan. 6, are car- 
| ried in its current advertising in 
| national magazines. 

Proclaiming that “it’s time for 
a real aero-dynamic car,” the ad- 
vertising asserts that the sloping 
radiators and windshields and 
rounded sterns now in general 
use are but the beginning of 
streamlining, and promises that 
the new De Soto will be “the first 
| true streamlined automobile, built 
| in accordance with aerodynamic 
principles.” 

New Principles Used 

Illustrations in the advertising 
are especially significant. The 
two that disclose the new princi- 
| ples of the De Soto show that 
weight has been redistributed, 
| and that chassis-frame and body- 
frame are built together in a 
single unit. 

A diagramatic longitudinal sec- 
tion through a car shows the rear 
seat well forward of the rear axle, 
|and the front seat farther for- 





| the engine 


| front axle. Says the copy: 


“By adopting basic engineering | 


principles, by an utterly new dis- 


tribution of sprung weight, by an | 


entirely new seating arrangement, 
bumping and bouncing are ended. 

“What happens when you 
If 


car? The front wheels go up. 


| you are in the back seat, you go | 


| down and bounce up again. Then 
; the back wheels hit the bump. 
| You get a double bounce. 

“All that is changed in the 
| Airflow De Soto. You ride be- 
| tween the axles 
fort as traveling amidships on a 
liner. 
| hour in this car without 
sense of hurrying.” 

Body and Chassis Combined 

Marked improvement over ordi- 
nary construction is claimed for 
the combination of chassis and 


any 


of squeaks and rattles, and the 
end of structural vibration are 
promised. 

A new type of automatic venti- 
| lation, offering uniform tempera- 
ture throughout the car, is an- 
nounced also. Other De Soto ad- 
vantages listed include 
room for three persons in the 
| in the driver’s free vision through 
the elimination of blind spots, and 


ability to take curves “wide open.” 


Proof of Pudding 
Is in the Eating 


Montreal, Dec. 8.—Creation 
of a bureau under the au- 
thority of the Dominion 
Parliament for the general 
interest of Canada to con- 
trol the present unregulated 
operation of motor trucks 
is the plan which will be 
offered for the consideration 
of the inter-provincial con- 
ference to be held at 
Ottawa on Dec. 14, by J. B. 
Baillargeon, who claims that 
his project will restore mil- 
lions of tons of freight to 
the railways of Canada now 
being deflected by motor 
vehicle operators. 

The aim of the conference 
is to evolve a suitable and 
effective plan whereby the 
motor truck branch of trans- 
portation would be brought 
under control and regula- 
tion. The bureau planned 
by Mr. Baillargeon, who is 
president of the J. B. Bail- 
argeon Express, Ltd., would 
have authority to designate 
its members “Registered 
Common Carriers” and 
would confirm such mem- 
bers in their right to operate 
motor vehicles on the Dom- 
inion’s highways for rev- 
enue, subject to regulations 
||| adopted from time to time. 


x j{[$_{_________. 


ward than usual, indicating that | 
is carried over the | 
| and highway problems took the 





go | 
over a bum road in an ordinary | : : 
PY mt acter designed to upset widely 


the same com- | 


You can do 80 miles an| 


ample | . 
| control second and traffic-actu- 


| front seat, a 25 per cent increase | 








SCIENTIFICALLY STREAMLINED, BUT ANONYMOUS 
The Institute of Aero-Dynamic Research, New York, supplied this 
photograph as typical of scientific streamlining. They declare that 
the rounded nose and widened front are even more essential for 
aero-dynamic efficiency than the sloping rear. 


Improved Traffic Control 


Methods Shown by Study 


Washington, Dec. 8.-~ Traffic 
center of the stage in Washing- 
ton this week with the opening 


yesterday of the annual meeting 


| of the Highway Research Board. 


Reports on studies in the field of 
motor vehicle use were of a char- 


held conceptions and _ supplant 
them with precise knowledge out 


| of which it is hoped to reduce the 
billions of dollars of estimated | 


cost of accidents and delay. 
One of the most interesting re- 


ports submitted to the meeting | 


was that which indicated that in 
non-rush periods motor traffic 
moves most efficiently when it is 


| not subjected to external control. 


This paper, submitted by E. H. 
Holmes, assistant highway econ- 
omist of the United States Bur- 
eau of Public Roads, also pointed 


| out that two hours of peak traffic 


result in as much delay as occurs 
in eight hours of normal vehicu- 
lar volume. 

Normal traffic, in a compre- 
hensive test made in Washington, 
moved more efficiently when it 
was subjected to neither officer 
nor signal control, with officer 





ated electrical signal control 
third. 

Another interesting finding was 
that the longer the time interval 
between traffic direction changes, 
the greater the delay in general 
vehicular progress. The study 
suggested the wisdom of using 
the briefest feasible time cycle in 
the care of automatic signals. 

Sixty-six million vehicle min- 
utes per year are saved as a 
result of the construction of the 


high level viaduct between New- 


| ark and Jersey City, serving the 


Holland tunnel, another research 
study report showed. 

L. S. Tuttle, bureau economist, 
author of this report, declared 
that the interest on the $19,300,- 
000 cost of this unique 3.7 mile 
road was paid by the time-saving 
it effected. 

The survey revealed that the 
average daily traffic on the via- 
duct is from 30,000 to 45,000 ve- 
hicles. In calculating the value 
of the total time saved this num- 
ber of users, a worth of two cents 
a minute was employed. The 
minutes saved yearly for differ- 
ent classes of vehicles was shown 
to be 57,445,000 for passenger cars, 
4,883,000 for light trucks, and 
3,827,000 for heavy trucks. 


NATIONAL 


AUTOMOBILE 
SHOWS 


NEW YORK--Grand Central Palace, January 6 to 13 
CHICAGO - - Coliseum, January 27 to February 3 


Once again the automotive industry becomes a self- 
starter for business and leads the country out of 


depression. 


Thirty makes of passenger cars and commercial 
vehicles, revealing the latest in body designs and 
mechanical features; the newest in accessories and 
service machinery, assembled for inspection and 


comparison. 


NEW ACTION EXHIBITS. 


These great meeting places of the industry’s execu- 
tives—engineers, sales and service managers, acces- 
sory dealers and jobbers, fleet owners, repairmen 
and service station operators, and the public as well 
—will make them what promise to be the most 
remarkable National Shows ever held. 


Auspices of 


NATIONAL AUTOMOBILE CHAMBER 
OF COMMERCE 


366 Madison Ave., N. Y. 


Alfred Reeves, Manager 
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MEMA Index of Shipments 


Chick Appoints Assistant, 


New Bra neh Ma nagers gp rittaburghi Dec. 8.—William B. 


Detroit, Dec. 8.—The appoint- 
ment of H. W. Peters to be assis- 
tant general sales manager of the 
Cadillac Motor Car Co., and of 
three general managers of impor- 
tant Cadillac branches, was an- 
nounced yesterday by J. C. Chick, 


general sales manager. The new | 
branch managers are Don E. 
Ahrens at New York, V. C. P. 


Drieske at Chicago, and C. W. 
Hathaway at Detroit. 


Mr. Peters, 


the post made vacant by the ap- 
pointment of Mr. Ahrens to head 
Cadillac’s branch at New York. 


Arthur E. Randall, former gen- 
eral manager at New York, and R. 
G. Tiffany, general manager of the 
Chicago branch, have resigned to 
take over large Cadillac branches 
as distributors, Mr. Chick an- 
nounced. The Detroit vacancy was 
caused by the resignation of 
Joseph A. Schulte, after thirty-one 
years of retail merchandising in 
the Cadillac organization. He will 


the new assistant | 
general sales manager, succceds to | 





remain with the branch in an ad- 


visory capacity. 





H. W. Peters 


D. E. Ahrens 
Mr. Peters brings to his factory 
executive post an extensive retail 
and wholesale merchandising ex- 
perience in the fine car field, hav- 
ing served as general manager of 
the Packard Detroit branch for 
four years and subsequently for 
four years in the same capacity at 
the Packard Chicago branch. In 
1928 he was recalled to the factory 
from Chicago to become vice- 
president of sales, from which 
position he resigned in 1932. 


Mr. Ahrens was chosen to head 
the important New York branch 
because of his extensive merchan- 
dising experience in the high- 
priced field. lor the last 16 years 
he has been engaged in retailing 
Cadillac automobiles. He was, for 
eight years, distributor for Cadil- 
lac and Hupmobile cars at Spo- 
kane. Eight years ago he joined 
the Cadillac organization as man- 
ager of the Evanston, IIl., branch, 


which position he held for two | 


years. The next three years he 
was branch manager at Philadel- 
phia, and three years ago joined 








Cc. W. Hathaway V.C.P. Drieske 


the executive staff at Detroit as 
assistant general sales manager. 


Mr. Drieske, who has been gen- 
eral manager of the Cadillac 
Cleveland branch, returns to a 
familiar field in taking the Chi- 
cago branch, as he is a native of 
that city and has had the greater 
part of his 20 years’ experience 
merchandising quality cars there. 
He was with the Locomobile com- 
pany for nine years. In 1925 he 
joined Rolls-Royce of America as 
assistant vice-president of sales, 
and subsequently was appointed 
general manager of the Rolls- 
Royce branch in Chicago, which 
position he held for five years. He 
joined the Cadillac organization in 
the fall of 1931. 


Mr. Hathaway, new general 
manager at Detroit, has been en- 
gaged in the retailing of automo- 














biles since 1910, and has been as- 
sociated with Cadillac since 1915, 
when he joinea the branch here as 
used car manager. Two years 
later he was made sales manager. 
He served as sales manager of the 


| Cadillac distributorship in Cleve- 


land for three years, from 1922 
through 1924, and returned to the 
Detroit branch as sales manager 
in 1926, remaining in that position 
until his present promotion. 


Hutchinson Sees 
Increased Costs 


Of Motor Cars 


Detroit, Dec. 8.——-Continuing to 


show increasing gains 11 months’ | 


production and shipments of the 
’lymouth Motor Corp. as an- 
nounced today total 258,969 cars, 
an increase of 133 per cent over 
the same period of last year. 


This was stated here today by | 


B. E. Hutchinson, 


chairman of | 


the board of the Plymouth Motor | 


Corp. Mr. Hutchinson asserted 
that Plymouth has already pro- 


duced and shipped 147,750 more | 
ears during the first 11 months of | 


1933 than during the same period 
of 1932. 


“Our Plymouth factory produc- | 
tion this year has exceeded all | 


estimates,” Mr. Hutchinson as- 
serted. “Each quarter of the 
year thus far has shown sub- 
stantial gains over the same 
period of 1932. 

“During the first quarter of 
this year Plymouth production 
and shipments to dealers rose 57 


per cent over the first quarter of 


last year. 


“At the end of the second quar- | 


ter the increase had risen to 81 
per cent, and production and 
shipments during the third quar- 
ter of 1933 were actually 531 per 
cent greater than during the 
third quarter of last year. 


“Our October production was 
another example of Plymouth’s 
surprising gains. In October of 
last year Plymouth produced and 
shipped 1,426 cars. This October 
Plymouth shipped 19,781 cars. 

“There have been numerous 
statements made regarding higher 
motor car prices. It is a fact 
that production and _ material 
costs have been rising. It costs 
considerably more to build our 
present Plymouth than it did 
previously. Frankly we feel that 
people who are buying motor cars 
today are making a splendid in- 
vestment in view of the fact that 
all indications point to an upward 
revision in automobile prices. 





Trucking Group 
Assails Store 


To Door Plan 


Chicago, Dec. 8.—The opposition 
by the Cartage Exchange of Chi- 
cago to the store-door delivery in- 





vasion by railroads has just broad- | 


ened to a national scope through 


similar action taken by the Amer- | 


ican Trucking Association. Fol- 
lowing the issuance of tariffs by 
the Pennsylvania, Erie, and Grand 
Trunk railroads, this association 
has issued a booklet setting forth 
its objections which will be pre- 
sented to the Interstate and Illi- 
nois commerce commissions. The 
plan is opposed on the grounds 
that it is experimental; will give 
the pick-up and delivery business 
to a few favored truckers who in 
many cases are subsidiaries of the 
railroads; will produce discrimina- 
tion in violation of the Interstate 
Commerce Act; will cause losses 
to truckers far in excess of the 
$1,000,000 cost of the Pennsylvania 
“experiment”; is against the spirit 
of the NRA, and is unwise, inop- 
portune and ruinous to the truck- 
ing industry. 








Wm. Faunce, Pittsburgh 
Dealer, Dies in South 


aunce, president and treasurer 
of the Faunce Motor Co. and a 
prominent auto- 
mobile dealer 
in this city for 
twenty - five 
years, died sud- 
denly at his 
winter home in 
Palm Beach, 
Fla., Wednes- 
day night. The 
Faunce Motor 
Co. is distrib- 
utor for Stude- 
baker and 
Pierce-Arrow 
| motor cars in western Pennsyl- 
vania. 





W. B. Faunce 


From 1920 until 1932 Mr. 
Faunce was head of the Pitts- 
burgh Oldsmobile Co. and had 
| been associated with automobile 
dealer and distributor organiza- 
| tions in various cities in the East. 
| He was formerly president of the 
Pittsburgh Automobile Dealers’ 
| Association. 





THE 


“GRAPEVINE” HAS IT.... 


7 


Reveals Oct. Ahead of 1932 


New York, Dec. 8.— Although 
shipments in all divisions covered 
by the Motor and Equipments 
Manufacturers’ Ass’n index fig- 
ures were lower in October than 
in September, much of the drop 
could be traced to seasonal in- 
fluences, and October still re- 
mained considerably ahead of the 
same month in 1932. 


The grand index of shipments in 
all divisions went down to 59 per 
cent of the January, 1925, base as 
compared with 74 per cent for 
September and 39 per cent for 
October, 1932. 

Shipments to vehicle plants for 
original equipment during October 
were equal to 47 per cent of the 
base figure in this division to com- 
pare with 66 per cent for Septem- 
ber and 26 per cent for October a 
year ago. 

In the division covering ship- 
ments of service parts to whole- 
salers there was a drop of 11 








points to 109 per cent of the Janu- 
ary, 1925, base. This compares 
with 120 per cent for September 
and 91 per cent for October, 1932. 


Accessories shipments, which 
usually show a seasonal increase 
in October over September, failed 
t> show this increase this year. 
October shipments to wholesalers 
stood at 91 per cent of the base 
to compare with 101 per cent for 
September and 85 per cent for 
October, 1932. 

Service equipment shipments to 
wholesalers during October were 
47 per cent of the base, a drop of 
one point from the 48 per cent 
index figure in September and an 
increase of 11 points, the 36 per 
cent figure for October last year. 

Manufacturers and _ jobbers, 
however, despite the continued 
month to month gains up to this 
point, are not despondent over the 
present index drop. ‘They con- 
sider it a normal Fall occurrence. 











You can’t keep a good word down. News 


has leaked out somehow that Oldsmobile has 


something grand up its sleeve for 1934. 


Whenever you hear automobile talk you hear 


exciting rumors about the new line that 


Oldsmobile is about to bring out. And up- 


and-coming dealers who intend to make 


themselves some money next year are writing 


in for the facts. They figure that it’s smart 


to ally themselves with General Motors on a 


line that’s ‘‘got what it takes” to make profits. 


And they’re not missing any bets. 


For the real lowdown, write or wire Olds- 


mobile, Townsend and Olds Avenue, 


Lansing, Michigan. 


treated confidentially. 


Your inquiry will be 


tee 
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G.M. Truck Has a Nose for News|New Nash Cars 


Automatic Code Extension 


At Year’s 


(By telegraph from a ie ‘ashington Burcau) 

Washington, Dec. 8.—Despite 
the limelight which the automo- 
bile manufacturers code of fair 
competition has held since its 
approval—the result of its merit 
clause with reference to labor, 
and the refusal of Henry Ford to 
sign it—the approach of the date 
when the code must be amended 
or extended is causing no concern 
in NRA circles. 

The code continues in effect till 
the end of the year, and then will 
be extended automatically, pro- 
vided neither the President nor 
the industry proposes revision or 
modification. There are no signs 
here at the moment that either 
will offer any amendment. 


Merit Clause Debated 
Some six weeks ago, it appeared 
not unlikely that there might be 
insistence at this end in favor 
of the elimination of the merit 
clause, the code’s storm center. 


End Is Likely 


|ietiadndle Back 
On Job at Flint 


Flint, Dec. 8.—-Flint’s industrial 
wheels began to hum again this 
week as thousands of workers 
returned to their posts at the Bu- 
ick, Chevrolet, AC and Fisher 
plants. 

The city’s two major automobile 
manufacturing companies, Buick 
and Chevrolet, were scheduled to 
hit their stride this week in pro- 
ducing the 1934 models. Work- 
men in Buick’s motor plant, fac- 
tory No. 11, and factories No. 4 
and 5, Chevrolet motor plants, 
returned to work on a full-time 
production basis Monday. AC 
plant was busy manufacturing 
accessories, while Fisher plants 
were rushing production of bodies 
to meet requirements of the Gen- 





Will Be Seen 
AtN. Y. Show 


(Continued from Page 1) 
been put into it,” Mr. Nash’s 
statement read. “We do not be- 
lieve it possible to build an auto- 
mobile to meet a given price. We 
set out to build the best and big- 
gest low priced car possible, and 
until it is finished and we know 
the manufacturing costs, we can- 
not arrive at a selling price. 
“We have decided that it should 
bear some name other than Nash 
to avoid confusion. It will, how- 
ever, carry the Nash identity and 
it will bring to the low-priced 
automobile field something de- 
cidedly more than just another 
low-price car.” 





Perfect Circle 
Breaks Ground 
For New Plant 





At that time, however, other in-| eral Motors units. 


dustrial and trade groups were 





| | 
Hagerstown, Ind. Dec. 8.— 


Detroit, Dec. 8—What is said to | body to prevent any operating 


demanding the same sort of pro- 
vision in their own NRA chart 
ers. An executive order flatly 
declaring any code provisions at- 
tempting to qualify or interpret 
Section 7-A of the recovery act 
finally carried conviction and this 
character of request ceased. 

Gradually, the merit clause 
faded from the spotlight. Labor 
does not like it, even in the motor 
makers code, but it accepted the 
provision with resignation after 
a bitter fight and its leaders’ sub- 
sequent disposition was one of 
watchful waiting. 


Labor May Protest 

Union leaders may bring pres- 
sure upon the Administration to 
attempt the deletion of the clause 
when the code comes up for ex- 
tension. Whether the NRA will 
yield is regarded here as prob- 
lematic. 


against its acquiesence—it is cer- 


tain to produce another bitter | 


controversy, for the motor man- 
ufacturers are not expected to 
surrender the clause, definite of 
their traditional employment 
policy, without a nght. That may 
serve as a deterrent to any other | 
course than allowing the code to/| 
continue in force automatically | 
as originally approved. 


New Car. Market | 
Nearly Sold Out 


Indianapolis, Dec. 7.—The near- 
est “sold out” condition the new 
car market has experienced here | 
in years is reflected in the Novem- 
ber registrations figures just com- 
piled for Marion county (Indian- 
apolis) by the _ Indianapolis 
Automobile Trade Assn. 

Only 322 new car sales are 
shown in the preliminary report 
which represents a drop of 
slightly more than 50 per cent 
from October, although the No- 
vember volume was 80 per cent 
better than that of the same 
month of last year. 

Such volume leaders as Chev- 
rolet, Ford and DeSoto were 
reported almost entirely cleaned 
up during the month, leaving the 
field alone to Plymouth and 
Dodge which together exceeded 
the total sales for November, 1932, 
and accounted for nearly 60 per 
cent of last month’s total. Buick, 
Pontiac, Chrysler, Terraplane and 
Oldsmobile were others whose 
dealers had little to sell but used 
cars during the month. 

The November gains over last 
year lifted the list to a point 
22% per cent above the total for 
the first 11 months of 1932. 

Truck sales slumped along with 
passenger cars, barely equalling 
those of the same month last 
year, and totalling less than half 
of October. 


Used cars fell below the com- | 


parative month of 1932 for the | 
first time since June, the total | 
for the 11 months of 1933 being 
about 12% 
total for the entire 12 months of 
1932. 


There is this to be said | 


|} cents per 


| of record of Dec. 1. 
/ nounced that the 


per cent below the} 


South Carolina Sales 
118% Over Last Nov. 


Columbia, S. C., Dec. 7.— New 
automobiles registered in South 
Carolina this year through Nov. 
30 showed 118 per cent increase 
over last year. The 1933 registra- 
tion is 14,067, as compared with 
6,453 last year, a gain of 7,614. 

Purchase of new trucks _in- 
creased 96 per cent, from 1,171 to 
2,296. 


be the world’s most complete mo- 
bile radio station—a General Mo- 
tors truck with special body and 
built-in receiving and transmission 
equipment — stopped in Detroit 
last week on its way to the G. M. 
truck factory at Pontiac for final 
finishing touches. It will be placed 
in service by the National Broad- 
casting Co., the forerunner of a 
projected fleet of similar vehicles. 


The trucks will be used to open 
up fields hitherto closed to radio 


| broadcasting, and is expected to| 


Heads Service Chiefs 

Racine, Wis., Dec. 8.—-Harold 
Jensen has been elected president 
of the newly organized Independ- 
ent Automotive Repairmen’s Assn. 
of Racine, which has filed articles 
of incorporation. H. F. Ingemann | 
has been named vice-president; | 
O. N. Rocque, secretary and Lewis | 
P. Wickham, treasurer. Directors 
named are Victor Andersen, 
James Applegate, Harley Trolle. | 
Edward Lehman and Roy Nelson 


Sparta Fdy. Dividend 
Sparta, Mich., Dec. 8. ihe 
regular quarterly dividend of 25 | 
share and an extra | 
dividend of 25 cents were declared | 
at the December meeting of the | 
| 


| directors of Sparta Foundry Co., 


makers of automobile 
Dividends are payable Dec. 


parts. 
12 as 
It was an-| 
extra dividend | 
| was “to enable stockholders to | 
take advantage of future mone- 
| tary inflation.” 


Pea We Say 
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increase greatly the range of 


| special event broadcasts, particu- 


larly the coverage of news break- | 
ing in isolated places. 

So exacting were the require- 
ments imposed by the special use | 
for which the truck was intended 
that mechanical specifications de- 
viated in several instances from 
standard truck-building practice. 
The power plant was _ specially 


| its equipment, as 





with silent gears in all) 
speeds, and _ special 
shielding and acoustical treat- | 
ment was worked out for the 


Ryan Takes Tridex 

New York, Dec. 7.—Fred J. | 
Ryan, for many years associated | 
with the automobile industry and | 
recently associated with Wheels, 
Inc., 
sales manager of the Tridex Ma- 
chine Corp. 


ing machine, which is an indus- | 


trial cleaner with a_ scientific | 
process of soap, water and steam | 
combination. 


is leaving to become general | 


He will have charge | 
of the sales of the Tridex clean- | 


|noise from reaching the trans- 
mitter. To enable it to keep 
pace with escorts or other moving 
vehicles in the broadcasting of 
special events, it has been so 
powered and geared as to be 
capable of 65-mile-an-hour speed 
up a five per cent grade. 


The effective range of the 
transmitter under average condi- 
tions will be 100 miles when sta- 
tionary, and about 50 miles when 
in motion. It has 150 watts 
power, and a frequency range of 
35 to 10,000 cycles. Five dif- 
ferent receivers, covering the en- 
tire wave band, are included in 
is a complete 
array of generators, batteries, 
chargers, etc., for both alternating 
and direct currents. 


The announcer’s seat is beside 
the driver’s, and his special ac- 
commodations include a drop 
table for typing or writing, and 
an overhead trapdoor’ which, 


electrical | when opened, automatically brings 


a wind visor into place to protect 
the | announcer and the “mike.” 


Washers to Be Coded 


Washington, Dec. 8.—-Another 
segment of the automotive indus- 
| try bobbed up before the NRA 
this week with the setting of a 
public hearing date, Dec. 14, on 
the proposed code of the automo- 
bile laundry trade. The code, 
filed by the American Automobile 
Laundry Assn. which claims to 
represent 90 per cent of the in- 
dustry, will be heard by K. J. 
Ammerman, deputy administrator. 


| oughly 





Ground was broken today for a 
modern new plant for the manu- 
facture of Perfect Circle Products. 
The new unit is a part of a five- 
year building program announced 
a few years ago, when a modern 
three-story piston ring ware- 
house was erected. For several 
months manufacturing facilities, 
warehouse space and the general 
offices have been taxed to ca- 
pacity and it is for this reason 
that new and larger quarters are 
being provided for the main 
manufacturing plant in Hagers- 
town. 

The new building will be of the 
“saw-tooth” type, which permits 
excellent overhead lighting and 
also allows for future expansion. 
The new plant when completed 
will have approximately 50,000 
square feet of space, all of which 
will be devoted to the straight 
line manufacture of piston rings 
and piston expanders. 

The old manufacturing plant 
will be converted into a _ thor- 
modern office building 
which will house all executive 
departments, incidental to the 
manufacture, selling and adver- 
tising of Perfect Circle products. 
Both the new building and the 
converted administration building 
are expected to be completed 
within 90 days. 

Shacklett Named 

New York, Dec. 8.—W. F. Mes- 
serly, in charge of New York 
branch sales for Fruehauf Trailer 
Co., announces the appointment 
of L. T. Shacklett as factory rep- 
resentative. 
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Industry Ponders 


Effect of Repeal 
On Motordom 


By WILLIAM ULLMAN 


Washington, Dec. 7.—How will 
prohibition repeal fit in with the 
universal use of the motor vehic!e 
in the United States? 


That question was common in 
official circles, tive days before 
the end of the constitutional 
aridity, and with equal gravity 
by both wets and drys. 
Patently, it is one of the most 
interesting phases of the repeal 
situation and its immediate after- 
math. Its social implications, of 
course, are of primary concern 


but not far behind, academically, | 


is the consideration of its likely 
effect upon what is the Nation’s 
greatest manufacturing industry 
in normal times. 


The motor vehicle and traffic 
angles of repeal so far are being 
taken care of in declarations on 
the part of officials directly con- 
cerned that there has been no 
repeal of those regulations which 
prohibit driving while under the 
influence of intoxicants. Accom- 
panying this statement of policy 
is the warning that an especial 
vigilance will be the universal 
practice in the enforcement of 
these laws. 


Blood Test Proposed 


In Washington, itself, an inter- 
esting angle of the situation is 
the effort of W. A. Van Duzer, 
director of vehicles and traffic, to 
obtain the sanction of law for 
submitting drivers suspected of 
intoxication to a blood test. It 
has encountered a reception that 
is enthusiastic on one side, vio- 
lently condemnatory on the other. 
The situation indicates that the 
country may anticipate some tem- 
pestuous controversies on 


and similar proposals before it 


settles the question of alcohol and | will bring, it is impossible to fore- 


LET FORGETFULNESS 


cost you a 
eustomer! 


the automobile. 


The laws which officials are 
warning the world have not been 
repealed hold the 
decimating the motor vehicle op- 
erator list if there is any whole- 
sale indulgence of alcoholic driv- 
ing. Those of virtually every 
State which has an operator’s 
license law make mandatory the 
suspension or revocation of the 


driver’s permit in every case of | 


conviction on the charge of driv- 
ing while under the influence of 
liquor. 


Discretionary powers of admin- 
istrators in this connection are 
extremely limited and even the 
most enthusiastic anti - prohibi- 
tionists among them have served 
notice that suspension and revo- 
cation will be their general prac- 
tice. The motor vehicle admin- 
istrator’s first job is the improve- 
ment of safety and he regards 
the drunken driver as the worst, 
if not the most common, obstacle 
to his success in this direction. 


In those States which do not 
have license laws, many profess 
to see the repeal of prohibition as 
a stimulus to their enactment. 
Legislation of this character is 
regarded as giving the State that 
control over the individual mo- 
torist which can make his con- 
duct conform to accepted safety 
standards. 


The Official View 


The official attitude, with an 
interesting confession of an in- 
ability to size-up the situation in 
advance of actual experience, is 
summed up in a statement by 
Harold G. Hoffman, New Jersey 
State motor vehicle commissioner, 
who says: 

“Federal prohibition repeal, 
opening the flood gates for the 
sale of alcoholic beverages 
throughout the country, has not 
been accompanied by the suspen- 
sion of those laws which rigor- 
ously proscribe the driving of 
motor vehicles while under the 
influence of intoxicants. 

“Every single provision of the 
law relating to this dangerous 
practice remains fully in force in 


this | 


prospect of | 
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A Speed Demon’s Paradise 


This is what the new Packard proving track looks like to one on the outside of the fence. It is located 


within the factory grounds in Detroit, and provide 5 
watch the rear view 


New Jersey and, that public 
safety may not be jeopardized | 
under the new dispensation, they | 
will be rigorously enforced. 


“Especial vigilance will be ex- 
ercised in the apprehension and 
punishment of those who attempt 
to mix liquor with their motoring. 
In the adoption of this policy, the 
State motor vehicle administra- 
tion is not taking a stand with 
reference to the liquor question 
but rather with the subject of 
street and highway safety. It an- 
ticipates the 100 per cent support 
of both wets and drys in the re- 
lentless application of this pro- 
gram. 

“The drunken driver has al- 
ready established himself as one 
of the greatest menaces to public 
safety. The point is not even 
debatable. Alcohol and safe driv- 
ing are not a reconcilable combi- 
nation. 


Less spectacular and less far- 
reaching evils operative in other 
elements of the industry have | 
gone overboard in the codes that 
knit the group together in the 
fabric of a new economics. 


“Just what the new situation 


tell. Those who hail the return 
of liquor should realize that its 
effect upon traffic safety will be 
watched with the greatest of at- 
tention by drys who have insisted 
that it will mean a veritable traf- 
fic carnage. It is not inconceiv- 
able that out of the traffic situa- 
tion may come one of the most 
emphatic of arguments for a re- 
turn to the system which the na- 
tion has just discarded. 


Cars Have Tripled 
“It must be remembered in this | 


| connection that when the country 


first adopted national prohibition | 
there were fewer than 8,000,000 | 
automobiles in use. The number 
today is three times that great. 
The potentialities of that circum- 
stance are unpleasant to contem- 
plate, entirely apart from one’s | 
personal position relative to the | 
wisdom of prohibition’s rejection 
by the country. 

“Clearly, they call for the} 
strongest possible enforcement of | 
regulations applying to the 
drunken driver. 

“The best possible enforcement. | 
of course, is that which can be | 
created by the individual motor- | 
ist’s determination to police his | 
own conduct with respect to| 
these regulations. Let him de- | 
cide now, in advance of liquor’s | 
return, that when he wants to | 
drink, he must not drive. 


“Tt will not take an accident to 
lead to his apprehension, for ev- | 
ery enforcing officer will be on 
the alert to remove him from the | 
traffic stream. Suspension or} 
revocation of his operator’s per- | 
mit is the penalty, along with a | 
fine. The loss of the right to) 
drive, then, is a concomitant of | 
the restoration of the public’s | 
right to drink. 

“The situation, everyone should | 
recognize, is fraught with grave | 
possibilities. They can be pre- | 
vented from becoming actualities | 
only by the general and generous | 
co-operation of the public in the 
enforcement campaign of the 
motor vehicle department and 


| 
| 
| 
| 
| 
| 


other State and municipal | 


cies.” 


mirror all the 


Increase Seen 


| 
In P. A. Sales 
| 


New York, Dec. 8.—John Casey, 
vice-president of the Pierce-Ar- 
row Sales Corp. is of the opinion 
that sales for the next three 
months will be ahead of corre- 
sponding months a year ago, be- 
cause business generally will be 
better. This he gathers from in- 
formation given by those who 
bought Pierce-Arrows and those 
on his prospect list, which is larger 
than at any time in 12 months. 

“An almost infallible index of 
business conditions is the sale of | 
high priced cars,” says Mr.| 
Casey, “for when they move ahead | 
of the year before, business may 
be considered just that much bet- | 
ter. Pierce-Arrow, for example, 


an ideal place to step ’er up, without having to 
time. 


G.M. November 
Retail Sales High 


(Continued from Page 1) 
1934 Silver Anniversary models 
have the lowest unsold dealer 
stocks in the history of the cor- 
poration. 

Total General Motors sales in 
November to dealers in the 
United States and Canada, in- 
cluding overseas shipments, were 
10,384 compared with 53,054 in 
October and 5,781 in November 
last year. 
in the New York area, delivered 
over 100 per cent more cars in 
November, 1933 as against Novem- 
ber, 1932.” 


DON'T 


Suppose 
that for 


you neglect to 


have Safety Glass all-around. An ac- 
cident occurs. His wife or baby is cut 
and scarred by flying glass. How will 
that affect his confidence in you... 


and your chance of selling him again? 


Don’t let forgetfulness 


customer—and future 


The time to sell the protection of L-O-F 


super Safety Glass all-around, is when 


the car is sold. 


thank you for bringing this vital ad- 
vantage to his attention. Show him 


what a trifle more it cosfs—and how it 


a few extra dollars he can 


commissions. 


Your customer will 


9 


Motor Business 
In Canada Hits 
$370,000,000 


Montreal, Dec. 8.—The automo- 
tive business has a place of high 
importance in the Canadian econ- 
omy, being ranked second in a 
list of Canada’s thirty leading re- 
tail outlets. The motor vehicle 
circulation of people and goods in 
Canada in 1930 involved a money 
circulation of nearly $370,000,000 
and the tendency in 1930 was to 
curtail expenditure in that direc- 
tion. 

A report by the Dominion 
Bureau of Statistics, based on the 
last census returns, gives first 
place among retail outlets to de- 
partmental and general stores 
doing a business of more than 
$10,000 each. 

Such stores numbered 373, had 
net sales of $339,000,000 and paid 
in salaries and wages, $54,000,000. 

Motor vehicles dealers, num- 
bering 2,566, were in second place, 
with net sales of $246,000,000 and 
a@ payroll of $24,500,000. 

Tenth place in the list was 
occupied by public garages, num- 
bering 5,260. Their net receipts 
were $71,400,000 and their payrolls 
$10,500,000. 


Di-Noc Leases Hupp Space 

Cleveland, Dec. 7.—Hupp Motor 
Co. has leased plant six of its 
Euclid Ave.-London Road factory 
to Di-Noc Mfg. Co. for a period 
of three years. Di-Noc has also 
taken an option to purchase the 
property during the period. This 
is only a small portion of the 
Hupp plant located on this site. 


will increase the trade-in value of his 
car later on. It’s your moral responsi- 
bility to every buyer—and a sure way 
to strengthen the confidence and good- 


will that mean your future prosperity. 


tell a buyer 
e 


Packard, Studebaker, Franklin, Cadillac, 
LaSalle, Lincoln, Ford DeLuxe, Reo-Royale 
Custom, Buick 80 and 90, furnish L-O-F 
super Safety Glass ALL-AROUND as stand- 
ard equipment. Many other cars provide 


it free in windshields and in ventilators, 


cost you a 
but make a 
windows. 
SURE 


CAN BE 


where ventilators are standard equipment, 


slight extra charge for it in 


EVERY DEALER SHOULD MAKE 
THAT EVERY SALESMAN UNDER. 
STANDS THOROUGHLY THE BASIS UPON 
WHICH SAFETY GLASS ALL-AROUND IS OR 
PROVIDED IN THE 
SELLS, AND THAT THE SALESMAN TELLS 
THESE FACTS TO EVERY PROSPECT. 


CAR HE 


LIBBEY: OWENS: FORD 


0 


LIBBEY -OWENS.- FORD GLASS COMPANY, TOLEDO, OHIO, manafacturers of Highest Quality 


JSAFETY GLASS 


Flat Drawn Window Glass, Polished Plate Glase and Safety Glass; also distributors of Figured 
and Wire Glass manufactured by the Blue Ridge Glass Corporation of Kingsport, Tennessee. 





AUTO:"OTIVE DAILY NEWS, SATURDAY, DECEMBER 9, 1933 


: oe EREE- 
CONVENIENT \ 
GEAR SHIFT... ,_ WHEELING > 


SILENT-MESH 
ee eee 


TWO-TONE. 
BODIES 


STARTER 
ON DASH 


SMALL  F 
WHEELS 4 


FIRST 
TO ADOPT CAM 
AND LEVER 
STEERING 








AUTOMOTIVE DAILY NEWS, SATURDAY, DECEMBER 9, 1933 11 












FIRST 
12-CYLINDERS 
45 DEGREE 


BREAKS ALL STOCK CAR” 
© RECORDS-1 TO si ne 
& 500 MILES 
















sa 
on 





Ne atti 
ae sae Resi: ie 
ee RS 









FIRST TO PRODUCE 
CUSTOM CONVERTIBLE 
BODIES AS STANDARD 
PRODUCTION MODEL 
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Ford Backs New Models 
With Heavy Ad Campaign 
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(Continued from Page 1) 


country at a luncheon held at the | 


Dearborn Inn on Wednesday. In 
his new line Mr. Ford has com- 
bined greater power, increased 
speed, smoother and more eco- 
nomical performance plus new 
body lines and a new built in sys- 
tem of body ventilation. 


Dual Carburetion 


Improvement in engine perform- 
ance has been effected largely 
through the use of a new type 
dual downdraft carburetor and a 
dual intake manifold which is 
claimed to increase the engine 
power approximately 12 per cent 
and provide a great improvement 
in acceleration. 

The engine is fitted with alumi- 
num cylinder heads, heat resist- 
ing high chrome high tungsten 
steel exhaust valve seat inserts 
and an entirely new cast alloy steel 
crankshaft which engineers rate 
as an improvement over the 
forged steel member formerly 
used. The aluminum cylinder 
heads is claimed to permit the use 
of high compression, giving 
greater power, without requiring 
the use of premium fuels of high 
anti-knock quality. The valve in- 
serts, 


valves, maintain the engine’s orig- 
inal high efficiency over long 
periods. 

Another important engine im- 
provement is the use of water line 
thermostats. These are automatic 
mechanical valves which prevent 


the warm water in the engine | 


from passing out into the cooling 
radiator until the proper temper- 
ature is reached for maximum op- 
erating efficiency. In cold weather, 
the thermostats enable the engine 
to warm up quickly and maintain 
an efficient running temperature. 
Increased Mileage 

The new carburetion system and 
other engine refinements not only 
give better gasoline mileage and 
oil economy, it is claimed, but also 
insure smoother operation at all 


speeds and particularly at normal | 


driving speeds. With it is used a 


dual intake manifold which dis- | 


tributes the vaporized gasoline 
equally to each cylinder, very ma- 
terially improving engine perform- 
ance and providing quicker start- 
ing in cold weather. Gasoline 
economy is said to be increased 
two to three miles per gallon with 
test runs showing that the new 
engine will give 20 miles per gal- 
lon at 45 miles an hour. 

Because of the increase in en- 
gine power over the whole speed 
range an appreciable increase in 
top speed is attained. The flexi- 
bility of the car—its ability to pick 


up speed quickly in traffic or to} 


cruise in crowded streets without 


shifting out of high gear—also has | 


| toria. 








together with the special | 
heat-resisting chrome nickel alloy | 








been materially improved, Mr. 
Ford explained. 

Eleven body types are available. 
Included are both standard and 
de luxe types of the Tudor, Fordor, 
5-window coupe; the de luxe road- 
ster, phaeton and 3-window coupe, 
as well as the cabriolet and vic- 
The victoria body has been 
newly designed, to afford addi- 
tional passenger room. A large 
luggage compartment is provided 
in the rear. 

All body types are equipped with 
safety glass windshields, while the 
de luxe body types are fitted with 
safety glass throughout. 

The new Ford ventilation sys- 
tem, which is built into the body, 
permits clear vision, prevents 
drafts and provides the desired 
amount of fresh air in any 
weather. Individual control is 
provided for both front and rear 
side windows. 

When ventilation is desired the 
window glass is raised to the top. 
Then the handle is given an addi- 
tional half turn. This slides the 
glass back horizontally to form a 
slot between the glass and the 
frame. Through this slot air is 
drawn out by the forward motion 
of the car. 


Ventilation Features 


This ventilation system is 
claimed to provide a draft - free 
circulation of air and prevent fog- 
ging windshield and windows in 
cold or stormy weather. Both 
windshield and cowl ventilator can 
be opened to supply additional air 
for warm weather driving. 

The lines of the Ford V-8 have 
been refined in the 1934 car by a 
newly - designed radiator shell, 
grille and other features. Interiors 
reveal new tufted upholstery and 
garnish mouldings, a cove -type 
head lining, new instrument panel, 
arm rests, door pulls and hard- 
ware. Sun visors are provided in 
all closed cars, those in the de luxe 
ears being of swivel type to pre- 
vent glare both from the front and 
sides. 

Fenders on de luxe cars now are 
in color to harmonize with the 
body colors. Wheel colors are op- 
tional. A new enamel finish is 
used on all bodies. This has 
greater wearing qualities, a more 
enduring lustre, which is said to 
require only washing to restore 
its brilliance. Bodies are all steel, 
electrically welded, one-piece con- 
struction. 

Ford spring design continues the 
principle of the transverse mount- 
ing, both front and rear. This 
transverse design is said to permit 
free and easy action of all four 
wheels because the springs are at- 
tached to the axles at their outer 
flexible tips. The rear spring on 
the 1934 car has been redesigned 


Up and over with all four wheels off the ground. This view of the 
new Ford, just about to make a four point landing after a leap over 
the specially constructed ramp, was taken at the Ford Airport, where 
the new models were put through their paces for the edification 
and entertainment of 150 visiting newspapermen on Wednesday. 





i} 


Henry Ford inspects the new Ventilating system installed on the 1934 Ford V-8 while Edsel looks on. 
This new device operates by the same control as the window lift and slides the glass backward pro- 
viding a narrow vertical vent through which the air within the car is exhausted by the forward 


motion of the car. 


— 


Arm rests, assist cords, interior ventilation and whatnot make for 
real big car comfort in the new Ford V-8 for 1934 which was intro- 
duced today throughout the country. 


to provide smoother riding. 
proved double-acting hydraulic 
shock absorbers which act inde- 
pendently of weather or road sur- 
face conditions are used. Seat 
cushions have deeper, softer 
springs. New type individual 
bucket seats are used in the 
Tudor. 

Driving ease also has been in- 
creased by the use of a new 15-to- 
1 steering gear ratio. The frame 


is of the double X-type, with the | 


X member running to the rear of 
the frame to give greater strength 
Brakes are of the mechanical type 
with 186 square inches of braking 
surface. Other features of the 
chassis are a silent synchronizing 
transmission, torque 
steel spoke 


one-piece welded 


| wheels and 17x5.50 tires. 


A transcript of Mr. 
speech Thursday is as follows: 

“Hello everybody. 

“You know I don’t 
speeches; I make cars. 


“You are getting a good start | 
on next year with a good car and | 


a good outlook for business. I 
think 1934 will be a very good 
year for everybody that works. 
That is one thing the depression 
has taught us; the only thing that 
can pull this Country through is 
work. There is plenty of work 
to do. We have all got to pitch 
in and do all the business we can 
to help the President pull the 
Country out of the hole. 

“So I wish every Ford salesman 
and dealer and manager a busy 
and prosperous year. Thank you.” 


Forecasts Advertising Drive 


Edsel Ford, president of the 
company founded by his father, 
predicted that 1934 will see an im- 
provement over this year, particu- 
larly for the Ford company. He 
said the firm plans an extensive 
advertising campaign for 1934, as 
a means of supporting the activi- 
ties of the dealers. 

Besides the Fords, talks were 
made to the dealers by Wallace 
R. Campbell, president of the Ford 


Im- | 


tube drive, | 
three-quarter floating rear axle, | 


Ford's | 


make} 





Motor Co. of Canada, Ltd.; W. C. 
Cowling, director of sales of the 
United States company; L. C. 
Sheldrick, in charge of mechanical 
engineering, and R. H. McCarroll, 
in charge of chemical and metal- 
lurgical engineering. 

The talks were made at the en- 


Muller Elected Head 
Of Texas Jobbers 


Dallas, Dec. 8.—At the annual 
meeting of Automotive Wholesal- 
ers of Texas, held in Dallas, all 
officers serving during the past 
year were re-elected for the com- 
ing term. These include, John 
P. Muller, Fort Worth, president; 
Harry C. Grier, Dallas, vice-presi- 
dent; and Harry Archenhold, Fort 
Worth, secretary-treasurer. 

Directors in addition to the three 
officers, are C. H. Mountjoy, San 
Antonio; J. O. Wharton, Dallas; 
Ray Simpson, San Antonio; and Al 
Swank, Houston. 


McClelland President 


Of Southwestern Jobbers 


Detroit, Dec. 8—C. S. McClel- 
land was elected president of the 
Southwestern Automotive Job- 
bers’ Assn. at the organization’s 
fall meeting held in Oklahoma 
City. Other officers elected are: 
W. M. Padgitt, vice-president, and 
Russel McClelland, secretary- 
treasurer. 


The association’s next meeting, 


gineering laboratory in Dearborn| in February, will be held in Kan- 


sas City. 


= AT THE 
HEART OF THINGS 


@ The important social and business world of 


New York revolves around The Waldorf- 


Astoria. Theatres and Times Square are a few 


minutes, walking or riding. Wall Street, only 


fifteen minutes. Fifth Avenue shops, a few 


blocks away. Central Park, churches, and clubs 


... all within this important circle . . . of which 


The Waldorf-Astoria is the sparkling center. 


THE 


WALDORF ASTORIA 


PARK AVENUE - 49TH TO 50TH STS - NEW YORK 








Collectors War 
On Evaders of 
Auto Fuel Tax 


New York, Dec. 8.—Gasoline 
tax officials of New England and 
Middle Atlantic states, meeting 
here to discuss co-operative ef- 
forts to enforce tax statutes and 
to combat tax evasion, organized 
the third permanent association 
of state officials entrusted with 
responsibility for collecting mo- 
tor fuel taxes to be formed this 
year. 


The Mid-west Motor Fuel Tax 
Collectors’ Assn. and the Central 
States Motor Fuel Tax Collectors’ 
Assn., both with aims and pur- 
poses similar to those of the 
newly-organized group—to  sys- 
tematize and expedite reports of 
gasoline shipments, promote uni- 
formity in state gasoline tax laws, 
work for uniformity in tax re- 
ports, and co-operate with federal 
authorities and others in combat- 
ing gasoline tax evasions—were 
formed at Denver, Aug. 28, and 
at Chicago, Oct. 24. 

Homer F. Bedford, Colorado's 
state treasurer, is president of the 
Mid-west Assn., which represents 
Colorado, Missouri, Kansas, Ne- 
braska, Oklahoma, New Mexico, 
and Wyoming. J. M. Braude, as- 
sistant director of finance for 
Illinois, heads the Central States 
Assn., which represents Illinois, 
Indiana, Michigan, Minnesota, 
Wisconsin, and Ohio. 

Mark Graves, president of the 
New York State Department of 
Taxation and Finance, 





land, Massachusetts, New Hamp- 
shire, New Jersey, 
Pennsylvania, Rhode Island, and 
Vermont. ‘This is not only the 
largest group numerically, but 
is concerned with the collection 
of 
of the others. 

Gasoline tax collections by of- 
ficials in the Mid-west 
amounted to $46,856,387 gross in 
1932. Officials represented in the 
Central States group collected 
$133,480,337 gross, while officials 
now represented in the newly or- 
ganized Northeastern Assn. col- 
lected $136,489,488 gross. 
the tax collectors of these 24 
states now are responsible for 


collecting more than $300,000,000 | 
annually, or about 60 per cent of | 


the total gasoline tax revenues, 
which exceed $500,000,000 a year. 


An idea of the seriousness of | 


the tax evasion situation, and 
the substantial loss of revenue 
to the states, may be gained by 


applying to these 24 states the | 
assertion of Mr. Graves that New | 


York state is losing about five 
per cent of its gasoline tax rev- 
enue, or $2,100,000 to tax evaders. 
The loss for the 11 Northeastern 
states, on this basis, would be ap- 
proximately $6,800,000. Losses in 
the Central and Mid-west Assn. 
states would be approximately 
$6,650,000 and $2,300,000 respec- 


tively. The total national loss | 
would be $25,650,000. 
The officials of some states, 


however, notably Texas and Kan- 
sas, have stated publicly that 
their losses through gasoline tax 
evasion have run from 10 to 20 
per cent, which would double or 
quadruple the losses as estimated 
by Mr. Graves, and bring the 
total national loss close to $100,- 
000,000. 

A total loss of even $25,650,000 
represents a loss of more money 
than most states expend upon 
their entire highway systems. 
Generally speaking, it means to 
motorists the loss of more than 
2,500 miles of $10,000 per mile 
highway for which they have paid 
taxes. No one state builds as 
much as 2,500 miles of highway 
per year, and consequently tax 
evasion on this scale means, in 
effect, that motorists are losing 
the highways that otherwise 
would have been built by any 
three large states. 

A study of the motor fuel tax 
laws of 11 states will be under- 
taken by a committee headed by 
Henry F. Long, commissioner of 


was] 
elected chairman of the new as- | 
sociation, which represents Con- | 
necticut, Delaware, Maine, Mary- | 


New York, | 


larger revenues than either 


Assn. | 


In all, | 
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When Good Fellows Get Together— 


ay 


Ree 7s 
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These early evenings at the Detroit Athletic Club, they find the sign above facing them directly across 
Madison Avenue from the front entrance. It is in good company, because Bendix is next and the third 
pick outdoor position has been sold by Walker & Co., the local plant which main‘ains these panels. 


TANT 





ports will be considered by a 
committee of which A. P. Dela- 
hunt, motor fuel tax commissioner 
of Pennsylvania, is chairman. 


states and to close loopholes. 
The possibility of promoting 

uniformity in the preparation and 

presentation of gasoline tax re- 


taxation and corporations for 
Massachusetts. The object is to 
seek uniformity in the statutes 
and enforcement methods of the 








@ We are introducing a line of highly devel- 
oped and carefully tested compounds which 
deadens rumbles, hums and other annoying 
noises. SPRAYT EX is sprayed inside the body, 
on the under side of fenders, running boards, 
floor boards and other parts of the car which 
have a tendency to vibrate. It effectively deadens 
rumbling noises and disturbing sounds which 
ordinarily become amplified as they travel 
through the car 

Monroe Auto Equipment Company, Monroe, Michigan. 
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De Soto Gains 
Continue Into 


Current Month 


Detroit, Dec. 8.—Total new car 
deliveries of De Soto and Plym- 
outh motor cars by De Soto deal- 
ers for the week ended Dec. 2 
were 1420 units, an increase of 8 
per cent over the previous week, 
it was announced today by L. G. 
Peed, De Soto general sales man- 
ager. 

This was an increase of 44 per 
cent over the same week of last 
year. 





Plymouth Fetes Employes 


At Factory Carnival 
Detroit, Dec. 8—More than 15,- 
000 employes of the Plymouth 
Motor Corp., their families and 
friends, attended the fall keno 
party and country carnival given 
at the Plymouth factory in De- 
troit recently. 

Given by the employes for the 
benefit of the welfare and recrea- 
tional funds, this affair was said 
to be highly successful. 





— a new protective coating that 


DEADENS SOUND 


SPRAYTEX< also provides a positive and 
permanent protection against rust, as it entirely 
encases the surface with a heavy coat which 
does not deteriorate or scale off. SPRAYTEX 
is easily and rapidly applied, the original appli- 
cation enduring as long as the car. 

We urge you to investigate SPRAYTEX 
today. Try SPRAYTEX on your experimental 
cars and you will appreciate its remarkable 
value. Write for full information. 


MONROE Spraytex 
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Fields Predicts 1934 Cars 
Radically New in Design 


Detroit, Dec. 8—-A motor car [{ 
built closer to the road than any | 
standard car yet produced, that | 
runs without wind roar and is 
completely dustless even on gra- 
vel roads, that is as comfortable 
as your living room in your own 
home, can be looked for in 1934, 
forecasts J. KE. Fields, president 
of the Chrysler Sales Corp. It 
would only be natural to suspect 
that Mr. Fields speaks with such 
assurance and foreknowledge 
about a product that is soon to 
issue from the Chrysler plants. 

“For many years,” says Mr. 
Fields, “both public and designers 
have been too much concerned 
with the appearance of automo- 





biles. 
Lines vs. Comfort 


“In the frantic scramble to pro- 
duce sleek lines, there has been 
a definite tendency to forget the 
comfort of the people who ride 
in motor cars. There has been 
a wealth of talk about comfort, 
the restfulness of riding, roomi- 
ness and relaxation, but little in 
the way of real advancement. 

“The rage for sleekness, the 
greyhound school of design, nat- 
urally resulted in cramped doors, 
in low head room with narrow 
and shallow seats, in the mini- 
mizing of every interior comfort 
to external appearance. 

“In automobiles of that type 
there were few of the comforts 
that passengers find in other 
modern conveniences such as up- 
to-date trains, steamships and 
even the later transport air- 
planes. 

“But the public’s ideas of 
beauty, no less than its concep- 
tions of motoring comfort, are 
changing and it is now ready to 
accept new ideas in motor car 
design and appearance that will 
add to its comfort as well as to 
its taste and desire for beauty 
and smartness.” 

Mr. Fields believes that the 
way has been gradually prepared 
for these developments by many 
of the things that have been done 
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during the last decade. In his 
opinion, ten years have seen the 
perfection of more mechanical 
devices to give comfort and con- 
venience to the motor car owner 
than the entire previous period. 
Mr. Fields also 
fact that this period saw Walter 
P. Chrysler and the Chrysler 


Corp. make such progress in the | 


science of engineering, design 
and production that they are to- 
day the second largest builders 
of automobiles in the world. 

“I think the past ten years 
have been so great,” say Mr. 
Fields, “because they have wit- 
nessed the growth of the automo- 
bile into an essential factor in 
world transportation; because 
these ten years have seen the 
stabilization of the motor car into 
a vehicle of transportation that 
carries its passengers with a de- 
gree of surety and safety never 
dreamed of previously.” 


Radical Changes Due 


Mr. Fields also offered com- 
ments on other new developments 
that could be expected during the 
forthcoming year. 

“I believe that there will be 
startling changes in the principle 
of weight distribution and in 
spring action,” he said. These 
new developments will give motor 
car passengers a ride free from 
tremors, jolts and nerve fatigue. 
Combined with the body changes 
I have already spoken about, the 
result will be an entirely new 
kind of ride. 


“Radical changes in the appear- | 


ance of the car of tomorrow are 
inevitable. Appearance will be 
adapted to the essential utilities 
of the motor car. 


serves a purpose, as must all 
things of genuine beauty. Cars 
of the future will travel with a 
minimum of wind resistance and 
with minimum gasoline consump- 
tion. They will be no less beau- 
tiful than the cars of today at the 
same time that they are infinitely 
more efficient.” 


“ana word in edgewise” 


(Continued from Page 4) 
Dearborn in 1933 and we hope 
some side-lights on the prior 
showing to newspaper men on 
Wednesday, at which our editor, 
Mr. Sinsabaugh, and our manag- 
ing editor, Mr. Callahan, were 
both the invited guests of Messrs. 
Henry and Edsei Ford. 


* * 7 


Of course, the presumption on 
the part of any representative of 
A. D. N., to promise that this 
NEWSpaper of an_ industry, 
would be devoted exclusively to 
Ford or General Motors or 
Chrysler or any other manufac- 
turer, is so preposterous as to be 
ridiculous, but still we will give 
Mr. Meyers the benefit of the 
doubt, although we wonder how 
he could have looked over any 
issue which was shown him at 
the time of his buying and swal- 
~ lowed anyone’s “guarantee that 
it would be _ exclusively Ford 
news.” 

+ * * 

The psychology back of this 
good dealer’s subscription to a 
publication devoted “exclusively” 
to the particular line he is handl- 
ing is almost as 
his rather amazing letter. It 
would seem to me that were I a 
retail dealer in automobiles, 
about the most important news 
which I could wish for would be 
that of what my competitors are 
doing. I do not believe that any 
manufacturer of automobiles in 
this country can be accused of 
not keeping his own dealers thor- 
oughly informed as to plans, 
changes in personnel or sales 
trends in his own line. We can 
never hope to give the dealer 


interesting as | 





more news of his own line than 
he gets from the factory whose 


franchise he holds. 
correspondence and bulletins be- 


tween the manufacturer and his | 


own dealers is confidential and 
rightfully so. 

What A. D. N. proposes to do 
and what several thousand deal- 
ers in every state in the union 
pay us $6 annually to do, is to 
collect the news of the industry 
from every possible source and 
to deliver it twice-weekly in con- 
densed and readable form. To 
do this we maintain correspond- 
ents in all parts of the country 
who gather the automotive news 
of their locality and deliver it to 
us promptly. These correspond- 
ents are authorized to use the 
telegraphic service whenever they 
desire to expedite news of suffi- 
cient importance to our readers 
and we are proud of the fact that 
our wire tolls have increased ev- 
ery month since A. D. N. was 
moved to Detroit. 

Twice weekly we publish, more 
quickly than they can be secured 


|by the dealer from any other 


source, the registration figures 
from every state and on every 
make of automobile and truck. 
Hundreds of dealers have written 
us that this service alone is worth 
more than our regular subscrip- 
tion price. 5 » «¢« 


If A. D. N. has ever been guilty 
of missing the news emanating 
from any manufacturer in the 
business it has been an error of 
omission, rather than commis- 
sion. If A. D. N. has ever appar- 
ently published more news from 
one than from another of the 
manufacturers, it has been be- 
cause there was more news avail- 
able from that particular source 
at the time. 

Fortunately thousands of deal- 


The car of | 
1934 will be beautiful because it | 











Curtice Sights 
Bright Horizon 


For Buick in 734 


Flint, Mich., Dec. 8.—Following 
the press preview of the 1934 
Buick today, President Harlow H. 


Curtice, said that there was every | 
| indication 
| ears in the medium price range | 


points to the! i, 1934 would show 


that sales of motor 
a material 
increase over those of the current 
year. 

“I am definitely an optimist,” 
said Mr. Curtice, “and for what 
I feel are sound reasons. For 
one thing, sales of motor cars in 
1934 are going to be governed 
very largely by the extent to 
which riding comfort has been 
built into them. In my judgment, 
competition will be governed to a 
very large extent by this element 
in car-building. Buick has made 
an important contribution to rid- 
ing comfort by the adoption of 
individually suspended front 
wheels already announced by 
General Motors as ‘knee-action’ 
wheels, but this is only one of sev- 


eral mechanical features that are 
of 
| Wednesday when I went to Dear- 


in the new lines 
We are not ready to 


important 
Buick cars. 


disclose all of these until the date | 
of the formal announcement, Dec. | 


20, but it can be said now that 
they are not only important but 
revolutionary and that they are 
very numerous. 


“Employment at the plant is 
rising steadily, as the 1934 pro- 
duction progresses, and reports 
from our sales force in the field 
show unmistakably that the pub- 
lic is genuinely interested in the 
new cars. We expect that with 
the formal introduction of the 


cars this interest will crystallize | 


in the form of substantial sales 
volume.” 


General Tire Co. Pays 
Preferred Dividends 


Akron, Dec. 8.—Resumption of 
payment of preferred dividends by 
The General Tire & Rubber Co. 


| was announced today by W. 


O'Neil, president of the company, 


| following a meeting of company 
| directors. 


Payment of the regular quarter- 
ly dividend of $1.50 a share on the 
company’s preferred stock will be 


| made on Dec. 30, to stockholders 
Much of the |} 


of record as of Dec. 20. 


ers and hundreds of manufac- 
turers in this industry recognize 
this policy of fair play which we 
will continue to practice as long 
as the present editors and owners 
names appear under the mast- 
head. 

We really ought to thank Mr. 
Meyers for this opportunity of 
answering his letter of Dec. 4. 
We hope he will reconsider his 
decision to ask us to cancel his 
subscription before it expires, feel- 
ing confident that once he has 
grown to know A. D. N. he will 
come to look for its twice-weekly 
visits expectantly and to apply its 
service to him for the continued 
benefit of his dealership. Thank 
you, Mr. Meyers!—G. M. S. 


W eisse in Export 

Chicago, Dec. 8.—C. E. Weisse, 
service sales manager, Warner 
Gear Co., Muncie, Ind., has been 
transferred to the Chicago office 
of Borg-Warner Corp., where he 
will assist R. W. Gifford in the 
formation of the Borg-Warner 
Export Corp. The new organiza- 
tion will supervise and promote 
the further sale of the affiliated 
Borg-Warner companies’ products 
in the foreign field. 


Buys Chevrolet Firm 


Chattanooga, Dec. 7.—Rice 
Brothers Chevrolet Co., Inc., has 
been purchased by the Hamilton 
Chevrolet Co., Inc., a new concern 
capitalized at $50,000. W. H. 
Chambers, of Atlanta, is presi- 
dent, and Louis N. Mann, of 
Asheville, N. C., is secretary- 
treasurer. The change of owner- 
ship is effective immediately. 





| Barbiere, 








Sparks » 


(Continued from Page 1) 
of course, Williams marries Har- 


| per’s daughter. 


* * * 


THROUGHOUT the Harper 
episode we, of course, became 
familiar with the store front as 
seen on the film, but we were not 
prepared for the surprise that 
followed the conclusion of the 
picture. A curtain rolled up and 
there was the Harper store front 
in the flesh, dividing the huge 
hall in half. You went through 
the front door and there you were 
inside the store and with the new 
models on dress parade. Just 
Bill James’ unique way of show- 
ing his stuff to the dealers. Never 
before have I seen anything like 
this. 

* * * 

“CORPORATIONS are not ma- 
chines. They, too, are collections 
of men and women.” So wrote 
Bruce Barton in one of his char- 
acteristic editorials in ADN’s sil- 
ver anniversary number. 

The lines came back to me 
born for the Ford preview. Close 
to 150 newspaper men from all 
parts of the country were there 
is response to the company’s in- 
vitation. There, too, were the 
Fords—-Henry and Edsel—W. J. 


| Cameron, Col. W. S. Cowling, chief 


sales executive; Joseph Hutchins, 
specialist in truck sales, and Roy 
advertising manager, 
who proved most easy to meet 
and cordial in their greetings to 
us of the press. We found that 
Bruce Barton was _ right — cor- 
porations are not machines. 


* * * 


THE FORDS AS HOSTS “shot 
the works” for us. They trotted 
us through the huge Rouge plant, 
where we saw the _ stupendous 
operations which finally result in 
the finished car coming off the 
assembly line. 'Twas my first 
visit to the Rouge plant and it 
carried me back to my Chicago 
days. I lived there nearly forty 
years and never saw the _ stock 
yards. Here I have been in De- 
troit for three years and only 
went through the Ford plant this 
week! 


And then the luncheon at the 
Dearborn inn, with the individual 
thrill of sitting opposite the Fords 
and finding out for myself that 
they’re real people. And before 


Chris 
Sinsabaugh 


that lining up with the other 
newspaper men to be introduced 
to the Fords pere et fils. 

* * * 


IT WAS at this stage of the 
ceremonies that I discovered the 
sentimental side of Henry Ford. 
Bob Mountsier, automobile editor 
of the New York Sun, was among 
the last to be introduced. Much 
to his surprise, Henry Ford mo- 
tioned him to one side until the 
line broke up. Then Mr. Ford 
pulled out his wallet, fumbled in 
it for a second, Bob all the time 
wondering what was going to 
happen. 


Mr. Ford pulled out of the 
wallet a much-worn clipping. It 
was the famous editorial from 
the New York Sun, “Is There a 
Santa Claus?” which was pub- 
lished 35 years ago in answer to 
a letter from a little girl—one of 
the classics of newspaperdom. 


Mr. Ford wanted to know from 
Bob if the writer of that edi- 
torial still lived and was told 
he died less than a year ago. 
And Mr. Ford expressed his fond- 
ness for the bit of writing and 
declared he was going to reprint 
it. 


* * * 


FOLLOWED demonstrations of 
the new model at the airport, 
which included taking us over a 
ramp built over the waiting room 
building which gave us an oppor- 
tunity to learn first hand that 
the Ford can take it. 

Reviewing the whole day, I'd 
say that about the most remark- 
able part of the whole affair was 
the turnout of newspaper men. I 
doubt if any other company in 
the industry could get more 
automobile editors together in the 
48 hours time the Ford people 
took in broadcasting their invi- 
tations, than did the Dearborn 
concern. 


They came from everywhere— 
east, west, north, south. And 
among those I hobnobbed with, 
outside of the usual Detroit Paul 
Prys, were Bob Mountsier of the 
New York Sun, Jim Braden of 
the Chicago Daily News, Bert 
Pierce of the New York Herald- 
Tribune, Hal Foust of the Chi- 
cago Tribune, and a sturdy 
contingent from Canada, which 
included Warren Hastings, the 
Chris Sinsabaugh of the 
Dominion. 


IF YOU PLAN TO 


AUTOMOBILE 


ATTEND THE 
| 


SHOW 


| Everybody in the automotive in- 


dustry 


exhibit. 
The 


make 


will want to see this year’s 
May we invite you to 
Hotel Shelton your 


headquarters. 


These are many reasons for select- 
ing The Shelton: 


i. 


It is only 3 short blocks from Grand Central Palace. 


2. Within 5 minutes to more than 50 leading theatres. 
3. An unobtrusive club plus hotel atmosphere. 4. Single 


rooms and luxurious suites available. 


5. After a day’s 


activity, enjoy the famous Shelton swimming pool, 
squash courts or the solarium, and roof garden for 
which there is no additional charge. 


Room and Private Bath 
FROM *%3 baiLy 
$1 Additional for 2 Persons 


SHELTON 


LEXINGTON AVE.. AT 49m ST., NEW YORK 
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Trucking Assn. Withdraws 


From National Conference 


Corner 


(Continued from Page 4) 


came upon a picture of Cliff Dur- 
ant. Back in 1908 I wast stopping 


with the same family in River- | 


side, California where Cliff Dur- 
ant was making his home. 
father, W. C., had reeently sent 
him out a new Buick roadster 


similar to the one shown in the | 


cut. Cliff and I did considerable 
riding around Riverside and en- 
virons but my most distinct mem- 


His | 


|} a writer of automotive merchan- 
dise articles and advertising, I 
| thoroughly enjoyed A.D.N.’s Gen- 
| eral Motors’ silver anniversary 
| number. 

| It was truly a great review of 
the progress of the automobile 


ing counsel, 
Co., Chicago. 


ory is taking the car out to the | 


Riverside horse track where Cliff | 


drove while I attempted to clock 
the speed by the second hand of 
my watch. 
recollection we achieved a speed 
of 50 miles per hour or there- 
abouts, and I believe this is the 
first time Cliff Durant ever drove 
an automobile on a track. I 
haven’t seen him since that year. 


You have done a wonderfully 


interesting job and I can appreci- | 
ate the amount of work which | 


was involved. May J offer you 
the sincere congratulations of my- 
self and my company. Ford 
Wilders, 


ing Co. 
Bendix 


(Western Union Telegram) 


Please send one dozen copies | 
of the big issue stop congratula- | 


tions from your fellow commo- 


dore.—Herbert Sharlock, Bendix 
Aviation Corp. South Bend, 
Ind. 

Slips 


I notice in the columns of Au- 
tomotive Daily News that a copy 
of Arthur Pound’s “The Turning 
Wheel” may be obtained through 
you, in the first edition. My 


check for $3.50 is enclosed and | 


should the able historian care to 
autograph this copy, I am not 
going to say one word. 
Incidentally, I have read the 
anniversary number over Thanks- 


giving, from stem to gudgeon. It | 


certainly is a peach of an issue 


and, considering the stress and | 
strain under which it was put to| 


bed, is a tribute to all of you. 
Two minor slips. . 


of Flint. 
Pelletier states that the Pont- 


To the best of my | 


in charge automotive | 
products division, Garlock Pack- | 


. . Bill Little | 
(his initials are W. C. Little) is | 
confused with the other Bill Little 


Minutes 

The noon mail brought in the 
silver anniversary edition. I have 
| had but a few minutes to go over 





industry during the last 25 years. | 
C. C. Swearingen, merchandis- | 
The Stevens-Davis | 





| 
| 


| lowing marked gains registered 


it but I have seen enough to tell | 


me it is the finest publication of 
its kind I have viewed in many 
years. I congratulate you upon 


| chairman, accompanying the an- 
| nual report for the year ended Oct. | 


| the excellence of the tremendous | °*:, / 
| points out, the price of crude rub- | 


job you completed and I know all 
the General Motors organization 


it—James Houlihan, advertising 
counsel, San Francisco. 


WEN 


entire organization on the excel- 
lence of the General Motors 25th 
| anniversary number of your pub- 
| lication. 

Everyone here who has seen it 
is very much elated and think 
you have done a wonderful job. 


must be proud of you because of | 


I would like to compliment your 


| —G. O. Strecker, manager, auto- | 
| motive advertising, Chicago Tri- | 


bune, Chicago. 


Historical 
The entire staff is to be con- 


of this week. For one who has 
| been in the publishing business, 
the first thing evident is the 
tremendous volume of work it 
was necessary to do in order to 
gather the material for such an 
historical issue. I shall treasure 
this copy and retain it in my files 
for its historical value. 

I could not refrain from writ- 
ing you a word of praise, and 
also from thanking you for the 
very fine way in which you 
treated the various Advertising 
media and the place it has played 
in the success of building the 
automobile business. F. W. 
Lines, sales manager, Walker & 
Co., Detroit. 





chartrain hotel was razed in 1917. | 


I was convalescing from the flu 
in it in December of 1918 .. . got 


a fair edge on at the very bar | 


he mentions, New Year’s of 1919, 


from hard cider served over that | 
historic piece of mahogany .. .| 


and lived in the hotel in the early 
part of 1919. 

Outside of that, you batted 
pretty close to 300 as far as I 
could see. 
publication manager, The Satur- 
day Evening Post. 


Scotch 
She’s a beauty. Congratula- 
tions!—Gordon K. MacEdward, 


Animated Advertising Displays, 
Inc., Detroit. 


Epic 

I just wanted to tell you that 
your anniversary number of the 
Automotive Daily News is an epic 
in automotive history. 

I read about a quarter of it 


-T. T. Allen, Detroit | 


Career 


derful issue it put into circulation 
| commemorating the 25th anniver- 
sary of General Motors. 

I believe you can list this as 
|the most outstanding achieve- 
| ments of your career.—J. J. Har- 
tigan, vice-president, Campbell- 
Ewald Co., Detroit. 


Leader 
Having 


just now 





| congratulate you on this remark- 
able piece of work. This splendid 
issue certainly will go all the way 
| in establishing the Automotive 


gratulated on the marvelous issue | 





Automotive Daily News is to be | 
highly congratulated on the won- | 


examined | 
your General Motors anniversary | 
issue of Automotive Daily News, | 
I want to take this opportunity to | 


| Daily News as the leader in its | 


| field. Again 
gratulations. Burt Wermuth, 
Michigan Farmer, Detroit. 


and then passed E. LeRoy Pelle- | 


tier’s article on the Pontchartrain 
around the office. Now I am 
having a hard time getting it 


back so I can finish reading it | 


on the train this afternoon.—Ray 
W. Senusky, sales manager, Lar- 
rowe Co., Detroit. 


Great 

You done a good job on G.M. 
anniversary edition. Sure is a 
great issue. Wishing A.D.N. 1934 
success!—A. J. Finn, Finn Chev- 
rolet Co., Inc., Lowville, N. Y. 


First 
As the first automobile editor 
in the South and for many years 


Look 


Your Thanksgiving number is 
la “peach.” And why not—look 
at the Editor. “Nuff said.” 
|cept my kindest.—James 


very sincere con- | 


Ac- | 
Levy, | 


| James Levy Motors Co., Chicago. | 


|Draw an Ace 


Hearty congratulations on the | 
General Motors silver anniver- | 


sary number of the Automotive 
Daily News, and thanks for the 
break you gave our boys. 


We bought 1,500 copies which | 


are being distributed to all our 
directors, executives and em- 
ployes. — E. V. Rickenbacker, 
North American Aviation, Inc., 
New York. 


British Sales 40,000 
Ahead of Last Season 


London, Dec. 8.—A further ex- 
pansion of motor sales is counted 
on by British manufacturers, fol- 


this year. Increased attendance 
at the recent Olympia motor show 
has further boosted confidence in 
the industry. 

New registration for the twelve- 
month periods running from Oct. 
1 to Sept. 30 were 179,170 in 1932- 
33, compared with 139,059 in 1931- | 
32 and 144,277 in 1930-31. 





Tire Prices Stable 

New York, Dec. 5.-—Prices of 
rubber tires still are about 2 cents 
below a year ago in spite of three 
small price increases since March, 
according to a letter to stockhold- | 
ers of Firestone Tire & Rubber 
Co. from Harvey S. Firestone, 


31. Meanwhile, Mr. Firestone} 


ber has advanced 150 per cent | 
over a year ago, cotton 60 per cent 
and the cost of labor 20 to 25 per 
cent. 


15 


(Continued from Page 1) 


An amendment to this effect was 
offered to a resolution presented 
in New York at the sixth confer- 
ence meeting Wednesday, but 


| was voted down. 


Spokesmen for the_ trucking 


| association said that even though 
| the railroads were not under the 
| National 


Recovery Act, they 
could not fail to consider the ef- 
fect of the Act on one of their 


| competitors which was subject to 


a code of fair competition. 
“While the conference was pur- 

ported to be an organization for 

the purpose of studying trans- 


portation problems’ impartially, | 
|and for making recommenda- 
tions,” the A. T. A. statement 


reads, “no good end can be served 
by the participation of the truck- 
ing industry in a _ conference 
whose principal consideration is 
the problems of the rails.” 


It is further set forth that the 


printed reports of previous meet- 
ings of the conference failed to 
note objections and _ criticisms 
voiced by the trucking repre- 
sentatives. 

The National Transportation 
Conference, of which Harry A. 
Wheeler of Chicago is president, 
was organized by the Railway 
Business Association. Its meet- 
ings are held about three weeks 
apart, alternately in Chicago and 
New York. The announcement 
of withdrawal was made in a let- 
ter sent to Mr. Wheeler. 


Big Paint Shipments 

Detroit, Dec. 8.—Ditzler Color 
Co. have just delivered a carload 
of Ditzler refinishing materials to 
Scott Color Co., their jobber in 
Kansas City. This is the second 
carload shipment in the last two 
months, the first going to the 
Ditzler jobber in Dallas. 





Written in the 
records 


. . . is the most convincing testimony 
of the wisdom of selecting axles that 
are built up to a standard rather than 
down toa price. Axles that will con- 
sistently and effortlessly deliver the 
fullest measure of reliable perform- 
‘ance; that will go on and on for extra 
|thousands of miles. Axles 
‘and Wisconsin. 


by Timken 


Timken front axles, Timken worm 
drive, bevel gear drive and top- 
mounted double-reduction rear axles, 
and Wisconsin front-mounted double- 
reduction driving axles cover every 
field of service. 
with evidence that they will perform 
with the economy, efficiency and re- 
liability that is essential for your profit 


The records are filled 


and satisfaction. 


THE TIMKEN-DETROIT AXLE COMPANY, Detroit, Michigan 
THE WISCONSIN AXLE (COMPANY, Oshkosh, Wisconsin 
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Grand Rapids 
Show Jan. 16-20 


Grand Rapids, Dec. 8.—The 


eS |Silver Anniversary Automobile 


Oi (oa AC 
50 CENTRAL PARK SOUTH 


NEW YORK 


DIRECTION: S. GREGORY TAYLOR 


AUTOMOBILE EXECUTIVES 


and their families will appreciate 
the continental atmosphere, the 
view overlooking Central Park, the 
convenience to the Grand Central 
Palace, show-rooms, shops and 
theatres AND the surprisingly 
inexpensive rates. 
Single $3.50 to $5; Double $5—$7 


In the evening, the NEW CONTIN- | 
ENTAL GRILL, brilliantly redecor- | 


ated, for dinner and supper dancing 
...No cover or minimum charge... 
a variety of delicious dinners, per- 
fectly served, from $1.75 ...LEON 
BELASCO’S alluring rhythms... en- 
tertainment ... GALA NIGHT EVERY 
THURSDAY. Another bit of Europe 
in New York...RUMPELMAYER 
for breakfast, luncheon, tea and 
theatre-buffet. 


a 


Coming Events 


DECEMBER 

i4—New York. Metropolitan Section SAE 
Meeting. 
Paris, France. 
Nautical Show. 
Brussels, Belgium, Twenty-seventh In 
ternational Exhibition of Automobiles, 
Motorcycles, Nautics, and Radio, 


Eighth 


JANUARY 
6-13—New York. New York National Auto 
mobile Show. 
6—New York, Annual SAE Dinner. 
8—New York. Nat'l Automobile Dealers’ 
Assn. Meeting. 
8—New York. Rubber Assn. Meeting. 
8—Montreal. National Motor Show of 
Eastern Canada. 
9—New York. Annual NACC Banquet. 
10—New York. NACC Directors Meeting. 
{3-20—Toronto. National Motor Show 
Canada, 
43-20—Cleveland. 
Public Hall. 
13-20—Milwaukee, Annual Automobile 
13-20—Newark, N. J. Annual Automobile 
13-20—Buffalo, Thirty-second Annual 
mobile Show. 
14-20—Cincinnati, 
1$-20—Philadelphia. 


of 


Cleveland Automobile Show. 
Show. 
Show. 
Auto- 


Annual Automobile Show. 
Annual Automobile Show. 
i8—Oklahoma City. Oklahoma Petroleum 
Marketers’ Assn. Meeting. 
20-27—Detroit. Annual Automobile Show. 
20-27—Hartford, Annual Automobile 
Show. 
20-27—Baitimore. 
20-27—San Francisco, 
Show. 
20-27—Boston. 
22-25—Detroit. 
22-27—Rochester, 
Show. 
22-27—Chicago. 
Convention. 
26-26—Sioux Falls, S. D. South Dakota Inde- 
pendent Oil Dealers’ Assn. 
27-Feb. 3—Washington, D. C. Annual Auto- 
mobile Show. 
27-Feb. 3—Chicago, 
bile Show. 


Conn, 


Annual Automobile Show. 
Annual Automobile 


Annual Automobile Show. 
Annual SAE Meeting. 

N. Y. 
Builders’ 


American Road 


Chicago National Automo- 


FEBRUARY 
3-6—Omaha, Annual Automobile Show. 
3-10—Camden, WN. J. Annual Automobile 
Show. 
3-4i—Los Angeles. Twenty-first Annual Auto 
Show. 
7-10—Rapid City, S. D. 


Show. 
6-10—Springfleld, Iii. 
Show. 
{9-17—Kansas City. Annual Automobile Show. 
15-(7—Biack Hills, 8 D0. Annual Automobile 
Show. 
49-24——-DesMoines, Annual Automobile Show 


Annual Automobile 


Annual Automobile 


' 
International | 


Annual Automobile 


| show of the Grand Rapids Pas- 
| senger Car Dealers association is 
to be held Jan. 16-20 in the Civic 
Auditorium, W. L. Peiter, presi- 
dent, and A. B. Burkholder, chair- 
man of the show committee, have 


announced. 


The show will feature more 
moving exhibits and mechanical 
devices than in past years and will 
attract many exhibits from the 
national automobile shows as they 


are being moved from New York} 
to Chicago. Last year, with 25,000 | 


attendance, Grand Rapids had the 


best attendance of any auto show | 
in the country in proportion to 


population, he said. 

Indications are that all exhibit 
space will soon be taken. Auto- 
mobiles, trucks, accessories and 
airplanes will be exhibited. Ar- 
rangements are being made for a 
dance orchestra to play daily, 
while several other entertainment 
features are being contemplated. 

Members of the show commit- 
tee, besides Mr. Burkholder, are 
A. R. Richards, secretary; Amos 
Gezon, Otto Phillips, Roy Springer 
and Alexander H. Sargeant. 





Back in Ford Rank 


| Portland, Dec. 7.—-One of Port- 

land’s pioneer Ford dealers, Talbot 
| & Casey, has again become author- 
ized Ford dealers here. 





Moock and Farley, 
Luncheon Speakers 


Cleveland, Dec. 8 —Arrange- 
ments are being completed for 
a& mammoth public luncheon of 
automotive and civic leaders to 
precede the formal opening of 
Cleveland’s annual automobile 
show on Jan. 13. The luncheon 
will be addressed by Harry 


Moock, general manager of the| 


Plymouth Motor Corp., and by 
James A. Farley, postmaster gen- 
eral. 


As in previous years, the lunch- | 


eon is under the sponsorship of 
the Cleveland News. Arrange- 
ments are under the direction of 
Charles F. CaHill, vice-president 
and general manager of The 
News. Announcement of plans 
was made at a meeting this week 
in Hotel Statler of nearly 600 
automobile dealers. 


Partial Payment Plan 
Results in Large Sales 
Seattle, Dec. 7.—S. L. Savidge, 
Dodge - Plymouth distributor, one 
of Puget Sound’s veteran dealers, 
says that he has sold over 2,500 
cars on the $5 down $5 a week 


| plan, during the last nine years. 


The car is placed in storage and 
marked “sold” with the initial $5, 
and released when the total down 
payment has been accumulated. 

Tennessee Tax Drops 

Nashville, Dec. 8. — Tennessee’s 
seven-cent gasoline tax produced 
$1,086,442 in November, as com- 
pared with $1,105,419 for Novem- 
ber, 1932. 





Cadillac-LaSalle Opens 


New Pennsylvania Agency 


Pittsburgh, Dec. 8.—Cadillac and 
LaSalle have a new local dealer- 
ship and tri-state area distributor- 
ship, the Eierman Cadillac-LaSalle 
Co. G. B. Ryland, president, and 
the seven other officers were for- 
merly connected with the Royston 
Cadillac-LaSalle Co., which held 
the Pittsburgh franchise until 
Dec. 1. 


Other officers are H. D. Eier- 
man, vice-president and general 
manager; J. W. Herbert, secre- 
tary; E. C. Beaumar, sales man- 
ager; D. N. McClinton, service 
manager; F.. C. Kunz, used car 
manager; G. H. Dreher, whole- 
sale manager, and M. H. Brochok, 
parts manager. 


“Flare”? Enforcement 


Under Way in Minn. 


St. Paul, Dec. 7.—Rigid enforce- 
ment of the “flare” law got under 
way this week as a means of as- 
suring greater safety on Minne- 
sota highways, John P. Arnoldy, 
chief of the state highway patrol, 
has announced. The law requires 
that all trucks must carry flares 
and red flags for use in case of 
stalling or accident. 


Mr. Arnoldy said these precau- 
tions will prevent cars and trucks 
from crashing into wrecks or 
trucks delayed and standing on 
the highways. All vehicles of the 
highway patrol will carry the 
flares to be used when patrolmen 
lend services to accident victims 

| at night. 








Mass. Truckers 


Can’t Restore 
Truckers’ Jobs 


Springfield, Mass.— The Motor 
Truck Assn. of Western Massa- 
chusetts, replying to a recommen- 
dation of the New England Re- 
gional Labor Board that all truck 
drivers now out on strike return 
to work immediately, said “it is 
not now possible to take back all 
the strikers because to do so 
would mean the discharging of all 
the new permanent men on the 
job.” 

Everett J. Arbour, chairman of 
the executive committee of the 
association, said that the strikers 
were replaced almost 100 per cent 
after they disregarded notices, 
“mostly through the press,” that 
their jobs would be filled unless 
they returned. 

Actually, the refusal of the as- 
sociation immediately to rehire 
the strikers meant that only a 
small percentage of them could 
regain their jobs. 


A Real Veteran Dealer 


Salem, Dec. 7.—Otto J. Wilson 
of this city is the holder of the 
unique record of selling but one 
make of cars for the last thirty 
years. Mr. Wilson, formerly mayor 
of Salem and a member of the 
state legislature, is one of the 
country’s three dealers rounding 
out thirty years of service with 
the Buick sales organization. 





LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preceding 
month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 
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N.Y. SAE, Meet 
Delayed; Will 


Hear Davidson 


New York, Dec. 8.—The Society 
of Automotive Engineers has de- 
cided to postpone the December 
meeting of the Metropolitan Sec- 
tion from Dec. 14 to Dec. 21. This 
was done so as to include in the 
program an informal talk by W. 
J. Davidson of the General Motors 
Corp. on the new independent 
wheel suspension system adopted 
by that company. Motion pictures 
of the cars using this system will 
be shown and the first public in- 
formation on the detail construc- 
tion employed will be given. 

Edwin S. Hall will present the 
principal paper of the meeting, 
however, under the title “Automo- 
bile Control and the Transmission 
Problem.” This paper contains an 
unusually clear presentation of the 
transmission problem and then 
goes on to show how marked an 
improvement in performance as 
well as in convenience can be 
effected by an automatic transmis- 
sion of the proper type. 

These two timely subjects prom- 
ise a large and lively meeting. It 
will be held at the Roger Smith 
Hotel, 40 East 41st St., New York. 


New Departure Heads 

Dallas, Dec. 8.—The Texas Nash 
Co. has named W. O. Wilson as 
sales manager, and Carl E. Hunt 
as service manager. 


REGISTRATIONS BY STATES NOV. 1933-3 
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Chevrolet Sales Offices 


Transferred to Milwaukee 


Janesville, Wis., Dec. 
regional sales offices of the Chev- 
rolet Motor Co., which have been 
located in Chicago, have been 
transferred to this city, as follows, 
according to G. I. Smith, regional 
sales manager: 

A. G. Reese, regional parts and 
service manager; E. F. Ryan, re- 
gional truck representative; F. 
D. McKitrick, regional truck and 


body manager; C. T. Altman, re- | 


gional accounting manager; F. A. 
Utecht, regional sales promotion 
manager; H. H. Fross, regional 
distribution manager and U. G. 
Hamby, regional 
manager. 


Janson Heads Dealers 


Marinette, Wis., Dec. 8.—Nor- 
man C. Janson has been elected 
president of the newly organized 
Menominee County Automotive 
Dealers’ Assn. Ross Shaver is 
vice-president of the association; 
Emil Peterson, secretary-treas- 
urer. The local organization is 
a member of the Michigan Auto- 
motive Trades Assn. 





Alexander Urquhart 


Lansing, Dec. 8. — Alexander 
Urquhart, 69, former president of 
the Lansing Body Co. and one- 
time manager of the Auto Body 
company, was buried here Dec. 
5. He was a veteran in the auto- 
mobile industry allying himself 
early with automobile producers 


' in this vicinity. 


8.—The | 


organization | 


Agreement Seems Near 


On Tire Industry Code 


Washington, Dec. 8. — Unless 
some now unforeseen contingency 
arises, completion of the tire code 
in time for presidential approval 
next week is likely. 

Recent days have seen the re- 
ceipt by the NRA of written 
assent to the code’s terms on the 
part of the majority of units en- 


gaged within the industry. Pre- 
vious. recalcitrants have been 
given complete opportunity to 


voice their objections to various 
of the agreement’s provisions. 
Out of these sessions “substantial 
agreement” has been reached on 
the maior terms, according to 
NRA officials. 


Titus Heads W.S.T.A. 

Seattle, Dec. 7.—Leon E. Titus, 
Seattle, was named president of 
Washington State Trades Associ- 
ation. He succeeds M. O. Hatch 
of Spokane. T. Dayton Davies, 
vice-president of Davies & Kurz, 
was chosen vice-president; Carl 
R. Huessy is managing secretary, 
and W. P. Culberson, secretary- 
treasurer of Lewis & Culberson, 
Inc., is treasurer. 


$15,000 Fire Loss 

Seattle, Dec. 7.—Damage esti- 
mated at $15,000 was done by a 
fire that swept the P. J. Cronin 
Co., leading automotive supply 
house. The fire is believed to have 
started from spontaneous combus- 
tion in a basement locker. The 
| loss to building and contents is 
| covered by insurance. 





Court Sustains 


Damage Ruling 





Minneapolis, Dec. 8.—A decision | 
in the Hennepin (Minneapolis) 
district court holding that an em- 
ploye of a garage who wrecked a 
customer’s car on a trial run was 
acting as an agent of the garage 
company, making the company 
liable for his actions, has been up- 
held by the Minnesota state su- 
preme court. 


Ralph J. Rademacher, owner of 
the automobile, left his machine 
to be repaired at the Robert G. 
Pratt garage and asked the at- 
tendants to test it out in a trial 
run. The attendant wrecked the 
automobile against a telephone 
pole. 


The Phoenix Assurance Co. paid 
Rademacher $1,117.50 as a claim 
under a collision policy and then 
sued the garage owner for the 
amount of the damage. The lower 
court allowed the Phoenix Co. $400 
and the supreme court has now 
upheld this decision. 








Tractor Plant Opens 


Waterloo, Ia. Dec. 8.— Plant 
operations at the John Deere 
Tractor Co. have been resumed on 
a small scale, 700 men having 
been called back to work, Allen 
H. Head, general manager, re- 
ports. Plant equipment has been 
in process of rearrangement dur- 
ing the last three months to 
facilitate production on a new 
model tractor after Jan. 1. 





The complete cumulative figures will appear every Saturday, until all 48 states or complete United States totals 
for the month have been printed. New states shown today include Florida, Maryland, Missouri, North Carolina, | 
Utah, and West Virginia. 
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i 33] 1544| 1310| 2854] 1051; 44/ 1095] 650, 354| 142/ 96) 982) 655) 6| 1040) 915! 169) 252) 188] 119909 
April 32] 1962] 3248] 5210] 2544) 414] 2958] 1294] 111! | 190] 1857] 1665] 123] 3562) 1565) 365] 421) 434] 121093 
ae ’33| 1872| 1623| 3495] 2575) 30] 2605] 984 364) 176) 129| 1015| 803| 10) 1222) 1010; 168! 369| 115] 160242 
May 32] 2441] 2658] 5099] 2553) 380! 2933] 705| 142| | 149] 1297] 1088} 106] 2814] 1286] 299) 490) 402] 131282 
ae 33] 2315| 1877| 4192] 2545, 22) 2567| 742) 382| 292) 143| 1105) 818 9| 1268} 907| 195, 376, 73] 174190 
June '32| 2392) 2313) 4705] 2197| 458] 2655] 2223] 113) | 141! 1123! 875) 94] 2395 1186] 212] 464) 303] 148752 
a 33 2398| 1721| 4119] 1443| 13| 1456] 551| 335) = 153| 1144) 694 9| 1143; 806) 230) 396) 54] 185660 
July 32] 1787| 1502) 3289] 1891] 296) 2187] 1864] 135] 107| 1022| 582) 79) 1415) 652) 139) 827| 257] 104188 | 
es 33] 1579] 1621| 3200] 1406; 14| 1420] 406| 332| = 142) 1103! 610 4; 801| 675; 203; 299; 58] 178661 
August 32] 1805] 1640] 3445] 1615! 195] 1810] 1149] 225) 172| 1172} 580! 113] 1191! 827| 187] 331] 188] 93457| 
eared 33] 810| 1395| 2205] 1197 4 1201] 359) 280| 510) 110) 939) 536 2| 574, 974, 191| 364) 63] 157976 
September 32] 1701] 1387| 3088] 1671| 167) 1838] 758] 319) 131] 1125] 451 61; 934] 843) 189] 295| 158] 81893 
be '33| 299] 2065) 2364] 1019, 16 cart 292| 257| 510) 100) 752) 508 460| 893) 252) 437) 99] 13632 
October 32] 1363] 1159] 2522] 1546] 141] 1687] 500] 441) | 101] 727| 409| 50| 774| 816| 255| 239| 132] 5 
First Ten '33 | 14366/14832/29198 | 13975 341|143161 4636| 3387/ — 1180) 9069) 6003! 85| 8704) 8097| 1776| 3082| 1048] 1340990 | 
Mos. Total _°32 J 15245'23333/38578 120887! 3261/24148111138) 1662. 1577/11962' 9937! 1313 19160/10120! 2481! 3561! 9821 | 1006358 

















Hotel 


Headquarters 


for 
Motordom 





.... Hotel Lexington is 
the place to stop in New 
York during Automo- 
bile Show Week. 


@CONVENIENT 


Diagonally across the street 
to the Hotel Lexington from 
Grand Central Palace. 


@ ECONOMICAL 


Rooms with private bath from 
$3 single, $4 double, suites 
from $10. Food prices equally 
reasonable...breakfast from 
35c, luncheon from 65c, dinner 
with dancing to Little Jack 
Little’s amazing music in the 
Silver Grill for only $1, and up. 


@ COMFORTABLE 


Every room is outside with 
private bath, running ice water; 
new, modern and comfortable. 
Finest beds and mattresses. 
Superlative service assured 


by Hitz-trained employees. 


HOTEL 
LEXINGTON 


| 48TH ST. AT LEXINGTON AVE. 


NEW YORK 
CHARLES E. ROCHESTER, Manager 


° « 


6 Directed by the National Hotel Management 
63195 Company, Inc. RALPH HITZ, President 
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Sales Schools Now Will Mean 


More Sales When 1934 
Selling Season Starts 


By E. 


M. LUBECK 


EW car announcements, flashes of new ideas coming, 
tell us that 1934 is with us or at least just around the 


corner. 


The calendar tells us that there are just exactly | 


28 working days before the curtain will rise on the New 


York show with new models and a new sales year. 


From | 


what we hear and see, what a sales season we have be- | 


fore us with the new stuff, the New Deal and the dealers’ 


But better still a market so big 
People are eager( 
and ready to discard the old bus | 


code to back it all up. 
that it stuns us. 


with which they have been strug- | 
couple of years at 


gling for a 
least. 


* ” * 


salesmen’s school going. The 
salesmen haven’t a thing to do 
and every one of them will be 
only too glad to get the sales 
dope and the mechanical dope so 
as to be ready when the curtain 


goes up. A dealer has asked me | 


by mail what to do. My answer 
is this: 
who haven't been 
they should as compared with 
the others. They haven’t been 
any good so let them go. Get the 
best men to take their places 


earning what 


Don’t worry along with men who | 


drag down the average of the 
sales crew. You can’t afford it. 
First get the men you intend to 


ible from now on. Then tell 


| them you are going to pay them 


days left. How many orders are 
on the dealers’ books for the new 
cars based on approximately what 


; you think the new prices will be. 


Before the stage gets set and | 


even before the lights 
twinkling lets go back for just 
a second or two to a period which 
some of us can remember even 
though the present generation 
knows nothing about it. Let’s 
go back to the days of the min- 
strel show—Haverly’s Minstrels 
if you please, an organization 
which would land in town in the 
morning, stage a long drawn out 
parade at noon to get the town 


begin | 


excited and at night just before | 


the show started would give a 
concert in front of the theatre 
to stir up more interest. 
we stepped up and bought our 
ticket and rushed in and waited 
anxiously for the show to start. 


Eagerly | 


Suddenly there would be a blaze | 
of lights and blare of trumpets | 
as the curtain would rise dis- | 


closing the entire minstrel troupe 
in full action in the opening 
chorus, the end man’s tam- 
bourine and bones adding to the 


racket winding up in a roar ac- | 


companied by the applau ; 
P y 7 a of | made and how the cushions were 


the audience. The show was on. 


| cently 


The middle-man would bow and | 


most pleasing voice would call 
out, “Gentlemen, be seated.” 
* a a 


I am not trying to tell a funny | 
story. I am simply calling atten- 
tion to the fact that when the 
interlocutor bowed and waved his 
hands and called out “Gentlemen, 
be seated” it was a signal that the 
troupe (his sales force) was ready 
to “strut its stuff.” 
been spent in rehearsals. Bones, 
the end man (the salesmanager) 
and Tambo, the other end (the 
service manager) in fact the 
whole crew were ready to put 
on the works. 

* * ” 

The question is now, how many 
dealers are ready to “strut their 
stuff?” How many sales forces 
have been schooled in the NADA 
code? Does the dealer know and 
will his men know all about the 
new “Knee Action” and “Axleflex 
ears?” Will they know all about 
the “Airline Bodies” and “superior 
performance” when the signal for 
the opening of the new show is 
given No? Well there are 28 


--the little spokesman of a great industry 


SUBSCRIPTION ORDER BLANK 


| an 


| 


stretch out his arms and in a/| ‘@!king point for 


| asked before because at the shows 
| every car manufacturer is going 
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Some dealers tell me that they 
bave already booked orders con 
tingent on prices which will not 
be announced until the New Yor: | 
show, orders from people eager to | 
get rid of the cars they have now 
ind which they do not want to| 
struggle with for another winter. 
* Ba * 

The car makers little by little | 
have been letting the cat out of | 
the bag by announcing “knee ac- | 
tion and Axleflex cars.” “Airline | 
bodies” are almost out in the open 
and if the dealer doesn’t know all 
about them he should at least 
know enough to be able to tell 
something about them to his share 
of the six millions of people who 
are eagerly reading the advertise- 
ments and the announcements. 

*” . aa 


The Ford show held here re- 
and now going on in| 
New York, really started the 1931 
selling season. It gave a lot of 
dealers an education. One dealer 
told me that for the first time 
he learned how upholstery was 


He picked up a 
among other 
things the new cars are going 
to be extremely comfortable and 
the upholstery is going to play 
important point. The public 
is interested—-so why not get al’ 
the information you can and get 
your men to know it as well. 
. * * 


Behind all this there is a point 
| that must not be overlooked. It’s 


put together. 


Weeks had| 2” old one, but most important 


to every man in a dealer organ- 
ization. It is, “Know your prod- 
uct.” Know the car you are sell- 
ing and know it better than the 
other fellow. You are going to 
be asked more questions about 
cars than you have ever been 


to show more stuff than many 
ever dreamed of. They are g0- | 
ing to show the things they have 
had on ice for a couple of years | 
and the dealer won't be able to} 
demonstrate some of the new 
things unless he starts rehearsing 
his story now. 

* * * 


Now is the time to start the 


> £..... 





(If this order is a renewal kindly send address label from 
this issue.) 


| Tell 


|} to tell the public. 


| ments. 


in the Official Guide, 


| whose 
| sale. 


| the price in the Offcial 


| the $15 per week which the code 


ealls for while the school is on. 

them everything you 

learn about the new cars. 
* * * 


Hold examinations three 
a week so as to be sure that th: 
men know what you want them 
Don't let therm 
else. Have them 
makers’ 


tell 
read 


anything 

the car 

carefully prepared by experts. 
* om * 

The 

the new 


job now is getting ready for 
year, the new cars and 


| the New Deal set up in the Code. 


Already signs point to 1934 a year 
of opportunity such as has never 
known before for dealers 
ind the men of the organization 
‘hat know their product and can 
“strut their stuff.” 


heen 


| NADA Anowors 


Questions On 


Code Rulings 


St. Louis, Dee. 8.--Additional 
answers to specific questions re- 
garding marketing operations un- 
der the code have been released 
by the National Automobile Deal- 
ers’ Assn. here. These answers 
are authoritative 
of rulings under the code. 
are as follows: 


Can a dealer association or an 
appraisal bureau fix a 
tioning expense for 
offered in trade? 

The code establishes a minimum 
deduction of 5, 10 and 15 per cent 
on used cars. 
vent further deductions for neces- 
sary reconditioning, 
left to the dealer’s 
iudgment. Surely he will deduct 
from the average price, as given 
a sufficient 
amount to take care of cars in a 
wrecked or badly damaged con- 
dition, or those bearing evidence 


each car 


| of excessive wear and tear. 


It would not seem that a local 


association or even an appraisal | 
| bureau would be in 
| position to determine the neces- 


any better 


sary reconditioning cost beyond 
the established deduction pro- 


vided in the code, than the dealer | 


the car and 
upon its 


is taking in 
profit depends 


who 


(a) Do the Official Used Car 
Guide prices apply to trade-ins on 
another used car? 

(b) Can a dealer pay more than 
Used Car 
Guide if he pays cash for used 
car? 

(a) Yes. (b) No. 

May a dealer take a used car 
in on consignment for a customer, 
and if he sells it for a higher 
price than that shown in the Of- 
ficial Allowance Guide, allow the 
buyer the additional credit on 
the new car? 

No. 

Can used cars be accepted by 
new car dealers on consignment? 

After the used car section of the 
code became effective (midnight, 
Nov. 30, 1933), no dealer could 
take in a used car, either as 
credit on a new car or for cash, 
for more than the price given in 
the Official Guide, less the fixed 
deduction of 5, 10 or 15 per cent 
as specified. 


check up on the men | 


| of over 300 are taking the course. 


use on the sales force thoroughly | 
| familiar with the code because 
that’s going to be the dealer’s | 


can | 


times | 
| recitation room work, which have 


| most 


advertise- | 
Each ad is a sales talk | 


| post graduate 


| who have received diplomas, we | 


| prescribed 
| maintenance will be satisfactorily | 


interpretations | 
They | 

| program 
recondi- | 
| ing 


| men’s education. 


It does not pre- | 


: ‘©S- | question of expense. 
this being | 
individual | 


| responsibility for the man’s sell- 
| ing record? 





Reo Truck Sales Course 
Has Trained 1000 Grads 


Lansing, Mich., Dec. 8. 


correspondence course combined 
with our nation-wide series of 
one-day truck schools,” 
C. Parker, manager of Reo Speed 
Wagon Division. “We have al- | 
ready issued diplomas to nearly 
1,000 graduates and another class | 


“On Nov. 20, we sent teachers 
into the field to blanket the 
country with one-day schools to 


| be finished by the first of the | 
| year. 
| respondence course as an outline 


These schools use the cor- 


for the work, but not as a sub 
stitute for the course. The school 
gives us an opportunity to give 
the salesmen personal 


always been recognized as the 
interesting and _ beneficial | 
elements in teaching. 


Fundamentals Only 
“As no part of this training is 
given over to psychology, we 
were able to boil it down to the 


says W. | 


| salesmen 


attention, | 


| and it provides the advantages of | , , 
|; mum gasoline, tire, and mainte- 





plainest fundamentals. This is 
on the theory that if a salesman | 
knows his product and knows 
hew to fit it to the truck user’s | 
needs he will make more prog- 
ress with the buyer by using just 
plain common sense in deporting 
himself. Although we have a 
four-lesson course 
on cost of operation and mainte- 
nance, available only to those 


do not make any attempt to con- 
vert truck salesmen into account- 
ants. We take the position that 
if the right capacity truck is se- 
lected in the first place —and if 
the weight is correctly distrib- 
uted over the axles, and if the 
proper combination of engine 
power, axle ratio, and tire size is 
then the cost of | 





low. 

“It is these things around 
which the course and the school 
is built. The  corre- 
spondence course idea answered | 
a great many problems confront- | 
manufacturers when they | 
talk about laying plans for sales- 


“To hold a school for two weeks | 
or more at the factory raises the | 
Other ques- 
tions are: Will the factory place 
the salesmen in positions? If so, 
will the factory recognize any 


If either the dealer 
or the factory goes to the ex- 
pense of training the salesmen, | 
will they stay with the organiza- 
tion or go with a competitor? | 
We got away from all that and | 
probably in no other way than 
with the correspondence 


| Sales Co., 


| Packard, Northampton; 


ampton; 


| mobile, 
| Service, 
| Buick-Olds-Pontiac, 


course | 
' could we have handled the situa- 





tion. 
On High Basis 
“For years it has been said that 
the thing which is 
truck merchandising is that 
buyer knows more than the 
man. Except in the case of the 


the 


highly trained specialist, it is un- | 


pardonable if the salesman does 
not know as much or more than 
the buyer. It is these few things 


that we hammer away at in our | 


educational work. In other words 


we have succeeded well in placing 


truck selling on the same high 
plane with truck engineering and | 
manufacturing methods. 

“A salesman at the end of one 
of our one-day schools said, ‘I 
never realized before how much 
a manufacturer permitted us 


wrong with | 


sales- | 





salesmen to gamble with his repu- 
tation when we juggled wheel- 
bases, tires, ratios, and _ horse- 
power.’ 

“It is a fact that every truck 
maker in offering so many op- 
tional specifications exposes him- | 
self to what frankly can be called | 
‘re-engineering in the field.’ It is 
inconceivable that a manufac- 
turer demand that every order 
placed at the factory be accom- 


‘ 
A 


“We | panied with a detailed report of 
are accomplishing a great dea! | 
| with our twelve-lesson truck sales 


the kind of work each truck is 
sold for, and a description of the 
route over which it will be used, 
in order to have a chance to cor- 
rect the salesman’s mistakes be- 


| fore the truck is shipped. Even 


to attempt to do this would pro- 
hibit the stocking of trucks at 
| distributing points. There _ is 
nothing left to do but to educate 
to the fundamentals 
and create within them an am- 
bition to know what they are 
doing instead of depending upon 
lucky guess work. Then, if 
proper changes are made after 
the truck enters the distributor’s 
stock, within the scope of the 
available options, you can be rea- 
sonably sure that the truck will 
develop maximum long life, mini- 


and maximum 
operating time 


nance 
freedom 


expense, 
from 


| losses.” 


County Dealers 


Name Group to 
Enforce Code 


Bethlehem, Pa., Dec. 8.—Fol- 
lowing a number of group meet- 
ings of new and used car dealers 
throughout the counties of North- 
ampton and Carbon, which is a 
division of district two of Penn- 
sylvania, an organization was 
formed and the following officers 
elected: 

Roderick R. Hauser, Hauser 
Chevrolet Co., president; Richard 
Clements, Northampton Motor 
vice-president; Joseph 
Ide, Kendall-Ewan Motor Co., 
Inc., treasurer; Wm. D. Bu- 
checker, Buchecker Motor Co., 
Inc., secretary. 

The directors elected are as 


| follows: 


Hudson-Essex- 
Monroe 
Geo. 


R. E. Lentz, 


Stauffer, Ford, Bangor; 


|D rumheller, Dodge-Plymouth, 


| Lansford; Wm. D. Horn, Buick- 
Oldsmobile, Lehighton; Stimson 
Stemler, Buick-Pontiac, Palmer- 
ton; George Falk, Pontiac, North- 
Charles Frack, Ford, 
Nazareth. 

Chas. Dietrich, Chevrolet-Olds- 
Bangor; Albert Knerr, 
Easton; Frank Miller, 
Bethlehem; 
Chrysler-Plym- 
outh, Mauch Chunk; Edward 
Teets, Chevrolet, Lehighton; R. 
A. Ginder, Willys, Mauch Chunk; 
Andrew Strauss, Chrysler-Plym- 
outh, Lansford. 

E. E. Myers was chosen as the 
local administrator. It will be 
his duty to attend to the enforce- 
ment of the Code. He will also 
co-operate in every way possible 
with the dealers throughout this 
district. 

The 
dealers 
fying. 
positively 
association. 


Robert Gosser, 


response of the various 
is reported to be grati- 
Not a one so far has 
refused to join the 


Just a Tool 
PUBLICHTY 


But It Belongs In Your Merchandising 
Kit. 

No sales promotion campaign is com- 
plete without it. 


No company or product becomes well- 
known without it. 


It rounds out an advertising campaign 
and makes even the smallest budget go 
further. 


To use it with your advertising is 
true economy. Let us show you 
why ... we are specialists 


ss SRE 


Ss s Ojcj!'ATeE Ss 


Telephone 


7338 Woodward Ave. 
TRinity 2-0268 


Detroit. Mich. 








Motor Shares Lead Way In Week’s Market Rise 


GM, Chrysler 
Continue Pace; 
Hudson Spurts 


By ©. J. ALEXANDER 

New York, Dec. 8.—The trend 
in the stock markets continued 
this week to be upward with the 
automotive shares participating 
in the rise to a greater degree 
than most other groups. Trading | 
was heavy at times although 
generally speaking the markets | 
continued to be quiet as a result 
of the uncertainty still surround- 
ing the government’s monetary 
policy. Interest in the motors 
lessened somewhat during the 
last half of the week but prices 
held firm in the face of a strong 
undertone. The automotive issues 
had held the spotlight for more 
than a week, and a temporary 
switch to other groups, notably 
the railroads, was not surprising. 

Under the influence of excellent 
buying of motor stocks, the Auto- 
motive Daily News stock price 
averages registered the following 
gains in the week ended Dec. 6: 





Last This 

we eck Week Gain 
BE MEGISTD ccccccccccccccs Beet 360 24.54 1.18 
10 Car-truck companies... 24.64 25.82 1.18 
10 Parts-accessory firms. . -» 14.24 15.76 =1.52 
4 Tire-rubber companies.. 22.55 23.39 0.84 


The parts and accessory group 
again was the outstanding per- 
former, with the largest increase. 
In the preceding week, when the 
automotive shares declined, the 
drop of the parts and accessory 
stocks, in the average, was con- 
siderably smaller than the falling 
off in the other groups. 


Stocks of this section of the list 
making impressive gains included 
Bendix, Bohn Aluminum & 
Brass, Borg-Warner, Electric 
Auto-Lite, Motor Products and 
Trico Products. Moto Meter wae 

| 





unusually active in the strong 
market on Wednesday. 


While General Motors and} 
Chrysler continued to set the| 
trading pace in the week ended 
Wednesday, Hudson Motor Car | 
Co. registered the outstanding | 
gain, climbing from 11% to 13%. | 
While this gain was smaller than 
some others in points, it was 
among the largest in percentage. 

The automobile industry and its 
securities continued this week to 
be very much in the news. Gen- 
eral Motors and Chrysler again | 
were the leaders in the volume of | 
turnover, with trading in Chrysler 
swinging sharply upward and ex- | 
ceeding that of General Motors | 
on some days. | 


One market commentator wrote: 


“The consensus is that the mo- 
tor shares will be the favorites in 
any further advance, with the 
chemical issues taking a close 
second position.” 

Frazier, Jelke & Co., prominent 
brokerage house, said: 

“We think it is significant that 
the automotive issues have re- 
gained most of the ground lost 
since the mid--ummer reaction. 
We look for a better automobile 
year in 1934 than in 1933, and 
think most companies representa- 
tive of the automotive industry 
soon will be enjoying a larger 
measure of prosperity.” 

Speculation as to what the loss 
of the Ford Motor Co. for 1933 | 
would be was heard in several 
quarters this week, with the esti- 
mates ranging from $15,000,000 to 
$20,000,000. Fortune Magazine for 
December carried an article on 
Ford, putting the loss for the 
current year at $20,000,000, as 
against $74,861,000 in 1932, and 
pointing out that Henry Ford was 
concerned more with the car he 
was building than with the indi- 
cated loss for 1933. Dow, Jones 
& Co. estimated the loss for the 
current year at around $15,000,000. 

The Willys-Overland Co. finan- 
cial situation remains unsettled, 
with the bondholders’ protective 
committee informing bondholders 
that reorganization appears to be 
unlikely. Judge Hahn of the/| 





| United States 


| ferred stock, further reducing this | 
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District Court 
pointed out, however, that fore- | 
closure steps need not be taken | 


| at once because of the liquidation | 


request made by the National | 
City Bank. 


about to retire an issue of pre-| 


type of outstanding capitalization. 


The New Departure Mfg. Co. of ||! 


Bristol, Conn., a subsidiary of 
General Motors Corp., will retire 
its original $500,000 issue of pre- 


| ferred on Jan. 1, after which the 


company’s capitalization will con- 


| sist only of $2,500,000 in common 


stock, held by General Motors. | 
The preferred will be called at | 
$115 a share. None of the pre- 
ferred is held by General Motors 
and it has been redeemable since 
1915. This stock was issued in 
1910, when the company began 
the manufacture of ball bearings. 


In foreign fields, capital reduc- 
tions also are under way. From 
Amsterdam comes word that the 
Ford Motor Co. of Holland has 
proposed to its stockholders the 
repayment of 40 per cent of its 
original outstanding capital of 
1,000,000 guilders. The price of 
shares jumped 50 points on the 
Amsterdam Bourse as a result of 
this announcement. Ford Motor 
Co. of Belgium also is repaying 
40 per cent of its capital. 


Ford of Holland is reported to 
have had a good year, with the 
result that satisfactory dividends 
are expected. This company paid 
5 per cent in 1932. 


The provisions of the Federal 
Securities Act of 1933 are being 
felt in the automotive industry, 
although little financing is needed 
by motor manufacturers. Ther- 
moid Co., however, has sent a let- 
ter to the holders of its $2,684,000 
in 6 per cent notes, due Feb. 1, 
1934, asking for a three-year ex- 
tension of the maturity. The com- 
pany pointed out that the Securi- 
ties Act as it now stands practi- 
cally precluded corporate financ- 
ing for the time being and that it 





Another automobile company a 


| Last Minute Wall Street Wires 
| From CONRAD ALEXANDER 
Wall Street Correspondent, Automotive Daily News 





New York, Dec. 8., 


absence of heavy selling pressure. 
stand some selling but gave only a point. 





3:10 P. M.—Motor shares were quiet on 
the New York Stock Exchange today. 
were registered in most of the issues but there was an 





Fractional losses 


Chrysler had to with- 








was going directly to the notehold- 
ers with its problem. 

Thermoid noteholders will be 
given new warrants authorizing 
the purchase of 30 shares of com- 
mon stock for each $1,000 note. 
The option will date from May 1, 
1934, and will run for three years, 
permitting the purchase of 10 
shares at $8, 10 shares at $12 and 
ten shares at $16. The stock is 
selling currently at between $7 
and $8 a share. The present 
notes carry warrants for the pur- 
chase of 20 shares at $25. 

Money received by the com- 
pany from the exercise of options 
will be applied to the purchase 
or retirement of the notes and 


the directors of Thermoid expect | 


to appropriate 50 per cent of fu- 
ture profits for note purchases to 
speed up the retirement. 
company is earning its fixed 
charges, with a margin to spare, 
and the retirement of the notes 
would leave it without any 
funded debt. 

In the recent annual report of 
the Firestone Tire & Rubber Co., 


it was pointed out that crude} 


rubber prices are 150 per cent} 
higher than a year ago, cotton 
60 per cent higher and labor costs | 
up 20 to 25 per cent. In spite of 
this, tire prices are about 2 per 
cent below the 1932 level. Also 
there are excise taxes of 2% 
cents a pound on tires and pro- 


The | 


| cessing tax of 4.2 cents a pound 
on cotton. Firestone was the 
only large tire company to keep 
out of the red in 1932. 

Cash and government securities 
held by Ford Motor Co. of Can- 
ada, Ltd., which recently declared 
a dividend of $1 a share on its 
common stock, are reported to 
have reached a new high mark 
for all time. This was due in 
part to the transfer of $6,000,000 
from its Australian subsidiary. 


The French company reported 
in these columns some time ago 
to be in the market for $4,000,000 
to $5,000,000 of American-made 
automotive parts, dies and equip- 
ment, now is said definitely to be 
Andre Citroen Corporation. This 
company has purchased supplies 
in this country before and now is 
taking advantage of the depre- 
ciation in the dollar to buy here. 
Citroen had a gross profit in the 
year ended June 30, 1933, of 143,- 
000,000 francs, as against 172,000,- 
000 a year ago. 

General Tire & Rubber Co. is 
reported to be purchasing the 
| assets of the India Tire & Rubber 
Co. The consideration is believed 
to be around $550,000. 





Studebaker Corporation has re- | 


ported for Sept. 30 current assets 
of $8,964,000, 
|in cash, as compared with cur- 
| rent liabilities of $2,674,000. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, DECEMBER 8, 1933 





1933 

High Low NEW YORK 
263% 6 Allis Chalmers Mfg...... 
3934 6% American C. & F......... 
14 154 American Chain ........ 
3% 1% American-LaFr. ......... 
17 34% American Woolen ....... 
8414 31% Auburn Auto (2)........ 
21% 6% Bendix Aviation ........ 
54% ae ey er ae 
21% 5% Borg-Warner ........... 
1454 ae = ERP 
9% % Budd Mfg. Co., E. G..... 
5% 1 Budd Wheel Co......... 
2214 6% Chicago Yellow Cab (1).. 
52% Pan Ge. cap éanchons eas 
26 3 Collins & Aikman........ 
19 4 Commercial Credit ...... 
39% 16 Commercial Credit A.... 
43% 18 Commercial Inv. T. (2).. 
4 1 Continental Motors ...... 
4% 1% Curtiss-Wright .......... 
8 2 Curtiss-Wright, A ...... 
92% 32% duPont de Nemours..... 
16 a OR eee 
27% 10 Electric Auto-Lite ....... 
54 21 Electric Storage Battery. . 
10 % Evans Products ........ 
1134 % Federal Motor .......... 
31% 9% Firestone T. & R........ 
5¥4 1 OES Se Saeaeeeee 
30% 101%4 General Electric (40c)... 
12% 10% General Electric Spec. 
3534 10 General Motors ......... 
20 ee: ee a aes n'a 
21% 3 Goodrich, B. F. ......... 
47% 9% Goodyear T. & R........ 
556 1 Graham-Paige ........... 
3% 34 Hayes Body Corp........ 
6% 1 Houdaille-Hershey B .... 
15 4% Houdaille-Hershey A .... 
163% 3 Hudson Motor .......... 
7% SE FR Pe ecccicnscaas 
46 1354 Inter. Harvester ........ 
62% 12% Johns-Manville .......... 
6% % Kelly-Spring. Tire ...... 
12% 3% Lee Rubber & Tire .... 
37% 4% Libbey-Owens-Ford Glass .... 
0% 4 Ludium Steel .......... 
46% 13% Mack Trucks (1) ....... 


(60c).. 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 





Last Sale. | 1933 Last Sale 

Dec. 8 Dec. 1 | High Low Dec. 8 Dec. 1 
ver. 1834 | 20% 6 mene Rockwell ...0cccccees 17 144% 
eae 22% 2% % Marmon Motor ... cme cee 
AS 4% . 117% 3 I Nn os on ag xc ae os 13% en 
gas 1 coset Oe % Moto Meter, G. & F. ....... 6% 5% 
ane ee 12 36% 7% Motor Products ............. 28 25% 
wooe 49% 4514 | 11% 1% Motor Wheel .........000:- 8% 8Y% 
cons 2 143%4 | 11% 1% Murray Corp. ....... 6% 5% 
cc tae 47% | 27 ee aa disessicavaess 24%, © 23% 
cooe 195% 18%] 6% Se MY ae 8 ack £040% Kidd 4\% 4 
re 9% 7% 5 CN ca eanenia’s 3% 3% 
ea 5 5 20% 5 Raybestos Manhattan ++. 16% 14% 
pee 3 3%] 6% i OS ee 3% 3% 
inet ee ocoo hae 4 Republic Steel Corp. ........ 16% 14% 
ee 48%) 8 % Sparks-Withington .......... 4% 4% 
cores 20% 21% | 16 5 TS oa cs si cabaes cs ag aaa 
soos 16% 1534 | 11% 2% Stewart-Warner ........... 6% 6% 
aaa ‘eear ease 8% OO ee 4% 4% 
ee 33% | 10% 1 Thermoid Co. Sai as 7 6% 
ree 1% 1% | 20% 534 Thompson Products ........ 14% 145% 
cans 2% 2% | 35% 13% Timken Roller Bear. 30% 29 
te 5% 5% | 38% 20% Trico Products .... re 33% 31 
wea ae 8814 | 51% 19% Union Car, & Carb. (1). wees 46% 45% 
eek’ ae 11% | 94 13% U.S. Industrial Alcohol ... 60 60 
ie See 1634 | 25 ee. es OD ete ea waa 00k s 17% 17% 
ccax 45 58% 19% West’house E. & M. .... 40 38 
ara 874 946 7% 2% Yellow Truck ........ 4% 5 
areas 6! 6 19% 3% Young Spring & Wire 15 12% 
iad. 22 CHICAGO 
ee 3 2% 7%4 2 Asbestos Mfg. ..... 2% 
cose 2036 20% | 15% 3 Bastian Blessing wats aa 

11! 11% | 21% 6% Bendix Aviation .. 16% 14% 
ans an 3234 | 215% 554 Borg-Warner 19% cee 
cane “ee 15% 4% % Grigsby-Grunow at %4 
cpus ee 145% | 14% 3% Houdaille-Hershey, A ee ot 
sccn 0S 37% | 6% 1 Houdaille-Hershey, b 4 
xed 25% 2%115% 614 Modine Mfg. ........ Pare 
peas 1% 1% | 2 16 Perfect Circle .... 
re 414 3%] 5 1 Pines Waterfront ... 
iean Se ‘coun DETROIT 
secs SO 12 2% 34 Baldwin Rubber, B . 65c 
ye 4 4 10% 3 Bower Roller Bearing ' 8% ee 
re 41 6% 5% Ex-Cell-O Aircraft & Tool 4% 4% 
coos 6156 57 8% 314 Gemmer Mfg., A .......... ee ana 
coc) ee 2% 1 7% aS ee OP re 4 
ee 8 Skee ee 1% Hoover Steel Ball .......... or ones 

3334 32% | 68% 22%- Parker Rust Proof ......... - et 
——— 12% 7% 1% Timken-Detroit ............. = ecco 
c. 2 36% | 1% 4% Warner Aircraft Corp. ...... a 55¢ 


 Auibaes, Mack 





including $3,464,000 | 





Joint List of 
Profit Sharers 





New York, Dec. 8.—Dividends in 
the amount of nearly $400,000 were 
declared by automotive companies 
this week, with the Auburn Auto- 
mobile Co. and Mack Trucks, Inc., 
accounting for the larger portion. 


Auburn declared a regular quar- 
terly dividend of 50 cents a share 
on the 218,525 shares of its stock 
outstanding. This payment, 
amounting to $109,264, will be 
made on January 2 to stockhold- 
ers of record Dec. 21. 


Mack Trucks, Inc., declared the 
regular quarterly of 25 cents a 
share on the 676,145 shares of 
common stock outstanding, calling 
for a total disbursement of $169,- 
036. This payment will be made 
on December 30 to holders of 
record December 15. 


Clark Equipment Co. announced 
a dividend of 25 cents a share on 
the common stock, the first divi- 
dend to be declared by this com- 
pany since Dec. 15, 1931, when 25 
cents was paid. The new dividend 
will be paid Dec. 28 to holders of 
record Dec. 15. The company 
stated that a loss was expected for 
this year but that in view of pres- 
ent conditions it was decided to 
make a dividend payment out of 
surplus. 

Waukesha Motor Co.’s directors 
declared a regular quarterly divi- 
dend of 30 cents a share, payable 
Jan. 1 to stock of record Dec. 15. 
This will be a disbursement of 
$30,000, the company having 100,- 
000 shares outstanding. 


Iron and Steel Groups 
Make Employment Rise 


Cleveland, Dec. 7.—As result of 
improvement in vehicle and irom . 
and steel groups, employment in 
Cleveland in November increased 
3.9 per cent over October. In 
November a year ago employ- 
ment showed an increase of 0.9 
per cent over the preceding 


| month. 


Index figure of 100 representa- 
tive firms reporting to the Cleve- 
land Chamber of Commerce is 
now 82.6 against 79.6 in October 
and 65.6 in November, 1932. 


Reduced Argentine Tariff 
Effective December 2 


Washington, Dec. 8.—At the re- 
quest of the automobile trade, an 
Argentine decree provisionally ef- 
fective on Dec. 2, 1933, and sub- 
ject to approval by the Argentine 
Congress when it reconvenes, re- 
duces by three-tenths the import 
duties and surtaxes on entirely 
unassembled automobiles and on 
unassembled automobile and truck 
chassis with the motor assembled 
and wheels and radiators as- 
sembled separately, according to 
a cable from J. B. Smith, assis- 
tant trade commissioner, Buenos 
Aires. 


Construction Gains 


New York, Dec. 8.—Construction 
throughout the country continues 
to make substantial progress. 
Contract totals in the 37 states 
east of the Rocky Mountains, cal- 
culated at $162,330,600 by F. W. 
Dodge Corp., for November estab- 
lished a new monthly high record 
since October, 1931. Last month’s 
figures represented an advance of 
about 12 per cent over the $144,- 
938,000 reported for the preceding 
month and a gain of 55 per cent 
over the $104,729,000 aggregate of 


November, 1932. 


New Buick Fi irm 
Knoxville, Dec. 8.—The Knox- 


| ville Buick Co. has been reorgan- 


ized. R. D. Cunningham, for 18 
years manager of the Knoxville 
Reo Co., is president, B. A. Mor- 
ton jr., is vice-president, and H. C. 
Proffitt, secretary-treasurer. 





(ar after lar 


at the 1934 Motor Shows 


will be featuring... 


BENDIX 


New Equal-Action 
MECHANICAL 


BRAKES 


T THE BIG automobile 
shows next month you'll 
find Bendix, as usual, 
greeting you with the newest, 
the finest, the most popular of 
what it takes to make cars start 
better, run better, stop better 
and sell better. 

Bendix will be represented not 
once, but many, many times. For 
virtually every car on exhibition 
will carry one or more units of 
Bendix manufacture. 


You will find Bendix New 
Equal-Action Mechanical Brakes 
on car after car, proudly featured 
... and justly so. Notice the 
character of the cars that have 
these great brakes... and their 
reputations for sure, safe, smooth, 
easy stopping ability. 

Here at the world’s largest 
brake manufactory, the world’s 
leading car builders are obtain- 
ing the world’s finest brakes... 
a natural development. 


BENDIX PRODUCTS CORPORATION 


401 


BENDIX DRIVE, SOUTH 


BEND, INDIANA 


(Subsidiary of Bendix Aviation Cerporation ) 





